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WHAT COMMISSIONS ARE PAID 


FOUR YEARS’ RECORD IS GIVEN 








Ratios of Fire Companies, Showing 
Commissions Paid to Net Premiums 
Received on the Business 





Harrison Law of Brooklyn, N. Y., the 
statistician, has gotten a book of fire in- 
surance ratios that are most interesting. 
He eliminates the San Francisco losses in 
his calculations. 

Among the ratios are commissions paid 
to net premiums, the following being the 
record for the various companies for 
four years: 


Aachen & M 





Pret 22.0 
Agricultural ....... 21.6 21.7 21.7 21.9 
PE. exceseassense 20.8 16.8 17.0 16.7 
Allemannia ....... 26.1 25.4 24.8 25.3 
Alliance, Eng...... 25.5 24.3 25.7 22.9 
BEE, Tiiscasccwe anse occ COUSCOUS 
American, N. J.... 25.8 22.8 20.6 23.5 
American, Cent.... 18.8 19.9 19.1 16.8 
BRR, BB 62226000 21.5 205 21.0 20.8 
Ben Franklin...... 25.1 25.9 27.1 27.8 
Brit. Amer., N. Y.. 30.0 21.7 28.4 24.5 
Brit. Amer., Ont.. 18.4 18.7 18.0 17.5 
Buffalo Com’l...... 28.0 238.4 26.3 26.3 
Buffalo Ger........ 28.1 26.6 26.2 28.3 
Caledonian ........ 23.1 22.8 23.6 23.4 
CE newsccseess 25.9 25.56 25.5 26.3 
Capital, N. H...... 26.6 22.7 23.6 22.2 
CAE, Deo Bacecceese snes on. a See 
Citizens, Mo....... 18.7 18.1 18.4 17.5 
Colonial, N. Y..... 30.8 32.7 30.4 35.9 
Commerce ......... 23.8 24.3 243 24.1 
Com. Union, Eng.. 19.6 27.0 20.4 24.7 
Com. Union, N. Y. 23.9 22.8 23.1 22.6 
Commonw’th, N. Y. 16.9 15.9 17.2 16.3 
COMCOPGIR ccscccses 28.3 29.3 30.0 27.4 
Connecticut ....... 20.4 20.4 20.6 21.0 
Continental ....... 21.6 21.8 21.6 21.6 
COM ccccsccceces 26.4 24.4 24.7 24.2 
Delaware, Pa...... 25.7 24.7 26.7 26.1 
BEES vccccsvecess 16.1 16.7 19.1 20.0 
BPEMEMG  cccosccece 23.4 . 23.1 24.7 28.9 
ll eee cose § «620.8 23.3 
Empire City....... 30.2 19.4 24.4 21.8 
Equitable ......... 21.6 22.2 21.4 21.38 
Farmers, Pa....... 23.9 22.9 25.9 22.8 
Fire Association... 24.6 25.1 25.4 25.2 
Firemens ......... 23.6 24.4 25.0 25.6 
Firemans Fund.... 17.4 17.6 15.0 19.2 
Franklin, Pa....... 23.6 24.3 24.0 22.3 
Georgia Home..... 17.6 18.7 19.56 20.0 
German, Peoria.... 27.4 28.0 28.8 29.0 
German, Pa........ 27.2 26.7 30.56 27.7 
German, W. V@ecce ss0e coer S1 82.7 
Ger. Amer., Md.... 22.9 20.8 22.6 22.1 
Ger. Amer., N. Y.. 18.2 18.2 18.0 18.1 
Ger. Alliance...... 22.3 22.8 27.2 26.2 
GOrMMARIR <ccceocee 20.7 20.8 21.4 25.5 
rr 26.0 25.3 27.2 27.5 
Glens Falls ....... 25.0 22.4 22.4 21.3 
Globe & Rutgers... 14.7 16.3 17.0 18.5 
Granite State...... 22.8 19.5 20.5 21.6 
Hamburg-Bremen.. 20.8 20.9 20.3 20.1 
BEOMRIMOR 2c cccccecs 20.6 .... $3.7 33.3 
HQNOVEP ..ccccccces 18.6 19.3 20.2 20.1 
pe Perr 18.0 17.9 18.3 19.4 
SS & ae 18.5 17.7 18.4 18.4 
Humboldt ......... 22.1 22.8 22.8 27.8 
Indemnity ......... 20.3 19.7 18.8 19.6 
Indianapolis ....... 22.6 22.6 245 24.1 
Ins. Co, of N. A... 19.9 20.0 20.6 20.6 
Ins. Co. State, Pa.. 19.2 21.5 22.8 22.2 
Law U. & C....... 27.2 24.8 24.9 26.4 
L. & L. & G., Eng. 16.4 19.1 16.4 17.1 
L& lL. &G - 18.2 18.2 125 14.8 
TAMNGOR 2 cccccccccce 18.2 18.9 19.9 19.5 
London & Lanc.... 20.0 19.2 18.3 18.2 
Lumber, N, Y....0. «2 2.9 3.1 2.0 
Lumbermens ...... 27.0 26.3 27.6 27.7 
Mechs. & Trad..... 21.3 20.3 20.3 20.3 
Mechanics ........- 27.4 28.4 28.4 29.7 
Michigan .......0- 22.4 22.2 23.5 23.8 
Mich. Com’l.....c2 seco - es See 
Milwaukee ..... . 27.5 27.7 27.38 27.6 
Milw. Mechs....... 24.2 25.2 24.5 25.8 
Nassau ey .. 30.2 29.6 29.6 22.5 
National, Pa. . 26.7 24.9 27.8 30.5 
National, Ct.. - 18.2 188 188 18.4 
Nat’l Union... . 22.7 22.8 22.3 21.3 
MOWREE .ccccccccecs 21.56 21.5 21.3 21.3 
New Brunswick.... 7.8 19.6 17.9 21.1 
New Hampshire.... 24.2 24.3 24.2 23.4 
a, ree 20.5 20.4 19.8 20.1 
N. B. & M., Eng... 20.0 20.1 19.7 19.9 
N. B. & M., N. ¥.. 21.38 21.7 22.0 25.0 
Northern, Eng..... 16.5 161 22.1 16.7 


(Continued on Page 14.) 





AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





A prominent local agent recently wrote an 
insurance journal as follows:— “Our Christmas 
present was the agency of the Aitna Insurance 
Co., and we think it was the finest present we 
received.” 


Losses Paid by 42tna in 88 Years, $108,748,826.97 
J. S. GADSDEN, Gen'l Att KEELER & GALLAGHER 


ws 0. EF 1 sod mag gga Gen’l Agents Western Branch, Cineinnati, O. 











THE CONTINENTAL SELLS THE 
MOST SECURE FIRE INSURANCE 
OBTAINABLE. ITS NET SURPLUS 
($8,428,734) EXCLUSIVELY PRO- 
TECTING AMERICAN POLICY- 
HOLDERS IS LARGER THAN THAT 
OF ANY OTHER COMPANY. 











JANUARY 1, 1907 











ASSETS. 

Bonds and Stocks......... apie pesbanseneede ep rre per re . ..$13,605,255.00 
Real Mstate ..cccccccce (Ames eihesieetnen thtens iowa erry 1,190,000.00 
Loans on Bond and Mortgage..........-+--++08- abe Ragenesene 13,850.00 
Premiums in course Of collection.............eeseeeeeeeeeeee 961,415.40 
Interest, Dividends and Rents accrued.............seseeeeees 103,973.57 
Cash on deposit and in office............. PET er -+-+ 1,156,106.46 
TOTAL ASSETS ......... (nab cages erianannee oesnawa $17,030,600.43 

LIABILITIES. 
Reserve for unearned premiums on policies in force.......... $6,789,909.77 
Reserve for Losses in process of adjustment..............++. 385,318.81 
Reserve for Commissions, Taxes and all other claims...... oe 176,637.51 
Reserve for Contingencies............ beebke sGesvessohewesaes 250,000.00 
SE SEED 6 od 655000 00560652 600000005 2aesawale eveseveessoes See 
DED EAD 6b cbc cdvcvesevecessses errr rere ..+.. 8,601,866.09 
FOES WUEPEROD cvcscegecccess 98005 0se0s coccccccces 8,428,784.34 
$17,030,600.43 


THE CONTINENTAL FIRE INSURANCE CO. 


Continental Building Western Department 
46 Cedar Street, New York 280 La Salle Street, Chicago, Ill. 











D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President 
Surplus to Policyholders, $3,274,792.96 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 








THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and tewns. 











OLD QUESTION COMES UP AGAIN 


BEFORE DETROIT CONFERENCE 








Industrial Disability Underwriters to 
Discuss Standard Form of Policy 
—News of the Meeting 





New York, March 27.—(Special.)— 
The main feature of the spring meet- 
ing of the Detroit Conference was the 
discussion of standard policy forms. 
The subject came up with the report of 
the executive committee, was more in 
evidence when the policy committee was 
called, and then was made a _ special 
order for the second day. This is the 
third meeting when standard policies 
have been up. Nothing came of the 
proposal, because of inability to find a 
common ground to stand on. Because 
of this fact standard policies were the 
main topic at the Buffalo meeting of 
the committee last January. 

Strong Men for Standard Form 

At that time there was a general dis- 
cussion, and after acknowledgment of 
the concessions the following resolu- 
tion was adopted: 

Resolved, That the representatives of 
the companies and associations here pres- 
ent agree and pledge themselves, so far 
as the character of their business will 
permit to adopt and issue a standard pol- 
icy, as recommended by the policy com- 
mittee, at the next convention of the 
Detroit Conference, in March, 1907, with 
the understanding that in case an agent 
of any company is taken by another com- 
pany, and in that case only, the company 
losing the agent is privileged to issue in 
competition, and only in the locality af- 
fected, any other form of policy it may 
deem necessary. 


This resolution was supported by 
Messrs. Bunker, Pitcher, Fenert, Chat- 
field, McNeill, Jones, Koch, Boyer, 
Murphy and Fibel. The policy com- 
mittee has thus the support of the 
strong men of the conference. There 
will, however, be plenty of discussion. 

Approves Agents’ Associations 

After the formal preliminaries were 
over the afternoon was devoted to the 
question box. The first of these ques- 
tions to bring out much talk was that 
as to the value of agents’ associations. 
There was quite a bit of difference of 
opinion. Messrs. Fibel and Jones did 
not see any good in such organizations, 
thinking they tended to divert agents to 
matters not belonging to their domain. 
Messrs. Koch, Boyer, Stevens and 
Alexander could see much that was 
helpful. On motion of Mr. Alexander 
the conference approved the idea of 
local agents’ associations. 

_ The plan of C. H. Boyer on report- 
ing unsatisfactory agents came up on a 
question. Mr. Boyer said he had found 
the plan good, but that it ought to be 
dropped or made general. The con- 
ference is apparently opposed to the 
extension of the bureau. 

Attendance Pretty Good 

The members were slow in arriving, 
and when Vice-President Chatfield, in 
the absence of President Cliff, called 
the meeting to order at 2:30 in the 
afternoon there were a good many ab- 
sentees. They came in during the 
afternoon, however, and there was a 
pretty full attendance before adjourn- 
ment. 

The executive committee reported 
one company for membership, the Fed- 
eral Casualty of Detroit. 

The general condition of the confer- 


(Continued on Page 15.) 
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NEWS OF NATIONAL ASSOCIATION 





More Companies Give Pledge on Over- 
head Writing and Non-resident 
Brokers—Date of Convention 





Boston, Mass., March 27.—(Special.) 
—The National Association of Local 
Fire Insurance Agents has been mak- 
ing a canvass of new companies or- 
ganized since its canvass of 1906 on 
the matter of overhead writing and non- 
resident brokers, and the following 
have promised cooperation: Dixie Fire, 
Greensboro, N. C.; Old Colony, Bos- 
ton; Adirondack Fire, New York; New 


Jersey Fire, Camden, N. J.; Fidelity 
Fire, New York; Interstate Fire, Ar- 
kansas; Dutchess, New York. Crum 


& Forster of New York have requested 
the National association to withdraw 
the name of the North River from the 
list of cooperating companies, in addi- 


tion to the Empire City, Nassau and 
United States Fire, formerly with- 
drawn. 

Assurances received by the National 


association from _ St. 


Joseph (Mo.) 
agents and companies represented in 
that city indicate that practically all 
agents are now working in cooperation 
in procuring advisory rates. 

The date of the Richmond conven- 
tion of the National association has 
been fixed for Sept. 25, 26 and 27. 





Entering Many States 

Seattle, Wash., March 27.—Special.) 
—The Washington Fire of Seattle is 
entering the states of Utah, Idaho, Penn- 
sylvania, Missouri, Minnesota, Colorado, 
Montana, California and Texas. License 
for Illinois has been received. 

The average loss ratio in Washington 
during 1906 seems to have been under 30 
percent, as nearly as the figures have been 
determined at this time. 

Heavy insurance has been required upon 
stocks of lumber and shingles in western 
Washington, due to the extreme scarcity 
of cars for loading. The car situation is 
being partially relieved, however, and 
stocks consequently reduced. An excellent 
morality is shown by the fact that not a 
single fire occurred during the entire win- 
ter stringency of cars, many of the mills 
being hard pressed for money on account 


of having to carry so much of the material 
unsold. 





Boldman’s New Position 


E. D. Boldman has been appointed 
resident secretary of the eastern de- 
partment of the United States Health 
& Accident, with headquarters in New 
York. Mr. Boldman is well known 
from his successful handling of the 
Ohio field for the Union Casualty, 
Travelers and New Amsterdam Cas- 
ualty. 





Smith Enters Girard’s Service 

Carl H. Smith of Dayton, Ohio, formerly 
Ohio special of the German of Freeport, 
and later with the Royal, has been ap- 
pointed special agent of the Girard for 
Ohio and southern peninsula of Michi- 
gan. He is the son of T. H. Smith, one 
of the veterans of the Ohio field, and is 
a young man of ability. 





MISCELLANEOUS NOTES 


The North American Fire of Oregon has 
filed articles of incorporation, 


The Los Angeles Fire, which is now be- 
ing organized, expects to begin business 
May 1 

The annual meeting of the Southeastern 
Tariff Association has been called by the 
executive committee at Hot Springs, Va., 
May 15. 

The Seattle F. & M. of Seattle is pre- 
paring to enter the central western states. 
It will work in conjunction with the Farm- 
ers & Merchants. 


A hearing upon the proposed new stand- 
arg fire policy will be held next Wednes- 
day before the joint committee of the 
New York legislature. 

Starkweather & Shepley of Providence 
and New York have decided to open an 
office in Chicago and to place in charge 
of it Herbert V. Burrows, who has been 
for the past five years the assistant of 
Mr. Huntsman in their New York office. 
Mr. Burrows was formerly connected for 
many years with the Citizens of New 
York. This Chicago office will represent 
the Rhode Island. In all probability it 
will not be under way before May 1. 





REFUSES TO SIGN POLICY BILL 





California’s Governor in the Face of 
Great Pressure Vetoes the Stand- 
ard Form Measure 





The governor of California has refused 
to sign the bill passed by the legislature 
providing for a standard policy. 

Governor Gillette’s reason for refusing 
to sign the standard policy bill was the 
rider clause requiring the signature of 
the assured should the policy expire. 
If the assured were absent from home 
it wouli be impossible to renew. As it 
now stands, the company could attach 
to the policy as now issued a rider, and 
it would take precedence over the stand- 
ard form. The bill was opposed by all 
bankers, business men and underwriters. 
Leading companies from the east tele- 
graphed to the governor, stating that 
they would withdraw from the state if 
the bill became a law. There is already 
a great scarcity of insurance in San 
Francisco at the present time. The 
Massachusetts, Minnesota or Wisconsin 
standard forms would have been accept- 
able, but in amending these forms, pro- 
visions were added which are dangerous 
both to the companies and assured. The 
governor suggests the appointment of a 
commission of representative underwrit- 
ers, members of the Chamber of Com- 
merce, Board of Trade, Bankers Asso- 
ciation, the insurance commissioner and 
some expert, to be selected by the gov- 
ernor, who shall prepare a standard form 
acceptable to all interests. 





Cobban Goes to Pittsburg 

The General Adjustment Bureau of 
New York opens a western Pennsyl- 
vania department at Pittsburg April 1, 
with Walter H. Cobban, manager. He 
was formerly state agent of the Man- 
chester in Minnesota, but recently has 
been general agent of the Phoenix Mu- 
tual Life in Minnesota. 





May Have Insurance Department 

The Iowa senate, by a vote of 27 to 
17, has passed a bill providing for a 
separate insurance department in state 
governmental affairs, with a commis- 
sioner at its head to be appointed by 
the governor, and approved by two- 
thirds of the senate. The salary is fixed 
at $3,500 per year. The promoters of the 
bill claim to have assurance that the bill 


will receive favorable treatment in the 
house. 





Northwestern Directors Meet 

President W. L. King of the Fire Un- 
derwriters Association of the Northwest 
called the first meeting of the directors 
in Chicago this week to talk over plans 
for the annual meeting. The out-of- 
town directors present were F. H. Bar- 
ney of Minneapolis, W. P. Benton of 


Indianapolis and C. L. Hecox of Colum- 
bus, Ohio. 





Vorys May Run for Governor 
The action of Superintendent of In- 
surance Vorys in placing himself at the 
head of the Taft forces in Ohio is said 
to mean that he will seek the guberna- 
torial nomination on the Republican 
ticket. Mr. Vorys would have the solid 
backing of the insurance interests, whom 
he has always treated with the utmost 
fairness. There is talk that he may 
resign the insurance superintendency 
in order to devote himself entirely to 
the Taft campaign, but it is believed 

that this will be hardly necessary. 





After Newport and Covington 


The Kentucky board has _ adopted 
strong resolutions calling for for the 
abolition of Newport and Covington, 
Ky., as excepted cities, and demanding 
that these cities be placed under juris- 
diction of the Kentucky board, or that 
rates and commissions throughout Ken- 
tucky on whisky business be declared 
open, 








The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 
STATEMENT _— J, 1907 


CAPITAL =- - $200,000.00 
REINSURANCE RESERVE - = 86,775.53 
NET SURPLUS : - 125,575.53 

ASSETS ™ = - = 2g $4 J J 395 I 06 


A. P. ROSS, Special Agent, 505 Park Building, CLEVELAND, 0, 


el 














2: Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 














The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $130,978,798.69! 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets - - -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
000, continues to offer to the a Indemnity against Loss or 
Damage by Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’! Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’! Agts. 











CONFLAGRATION PROOF 


Liverpool & Dondon & Globe 


Unsurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVE 





FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


Ohio, Indiana, Kentucky, Tennessee, Arkansas, 
West Virginia at Cincinnati. 











UNITED STATES NET ASSETS, $12,335,961,46 
UNITED STATES NET SURPLUS, 4,623,651.46 


New York Office, 45 William St. Nerthwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - OBICAGO 


ys 8. WARREN, Re Resident 
Geo. H. Moore, John V. Tho: Ste. 


OHIO FARMERS INSURANCE COMPANY 


LEROY, OHIO 
Fire, Lightning and Ternade Indemnity 


STATEMENT JANUARY 1, 1907 
Reserve for Reinsurance 








° - $1,291,432,15 
Reserve for Losses ~ 7 36,540.50 
Reserve for Contingencies - - 100,000.00 
Net Surplus - - - 505,037.56 
Total Assets - - -  $1,933,010.21 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IM 1848 
Losses Paid More Than $13,000,000.00 








Aint hte witli Da 


as. 
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THE WESTERN 
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GALLAGHER NOW HAS GRANDSON 


Casey Hears the Glad Tidings and Is 
Overwhelmed With Ecstacy— 
Hands Out Immmunity 





Athens, Ga., March 24.—(Special Wirc- 
less Marconi Cablegram.)—Gallagher has 
a grandson. He is on the topmost wave 
of enthusiasm and Cincinnati is too small 
for him. Already his headgear seems to 
have contracted, for his hat now stands 
only on the topmost crown of his cra- 
nium. And, prithee, who is Gallagher? 
There is only one in the insurance busi- 
ness, the scintillant and smiling “Casey,” 
who holds down the general agency chair 
in the A=tna’s western department. Mr. 
Gallagher now takes on new luster and 
added glory. He already had four grand- 
children—all girls—and Casey was wonder- 
ing if there would be no young man of 
the third generation to hand down the 
family tree. 

Prof. John Morris, of the State Univer- 
sity here, is the proud father who has 
brought new fame to the Gallagher family. 
Mrs. Morris was formerly Gretchen Mc- 
Curdy Gallagher, the talented violinist. 

Cincinnati, March 25—(By Special 
Courier.)—T. E. Gallagher, the man who 
made Casey famous, was at his office to- 
day after hearing of his first grandson's 
advent yesterday. 

“T am too ebullient for adequate journal- 
istic expression,” said Grandpa Gallagher. 
“T’ll bet the boy is 6% feet tall and weighs 
750 pounds, which reminds me of a friend 
of mine named Casey—but say, I can’t 
tell any stories to-day. The boy will have 
my coat of arms, my frog’s teeth from 
the swamps of Galway, my shamrock, and 
the snakeskin that St. Patrick hung on 
his ancestral halls. His name is Casey 
Gallagher Morris. He is as handsome as I 
am and will be our manager at Athens, 
Ga. To-day I give immunity to all trou- 
blesome agents. I have no ‘kicks against 
THE WESTERN UNDERWRITER, and_ the 
whole world is as beautiful as the fields 
of Ireland. Even the nonunion fellows 
are a delight and comfort.” 

With a smile that stretched from the 
far East End to Sedamsville, Grandpa 
Casey handed out a “two for a quarter” 
and said: “The boy is a chip from the 
old block, all right.” 





Hope to Bring One Suit 

In connection with the recent decision 
of the United States supreme court in the 
matter of the discriminatory tax against 
foreign corporations doing business in 
Colorado, it was announced that such 
companies as had paid the tax under pro- 
test would receive a return of same upon 
request of the state auditor. The govern- 
ing committee of the union is securing a 
list of companies that paid this tax with- 
out protest, it being the idea to possibly 
appoint a committee to bring one suit to 
recover the entire amount. 





To Cover Earthquake Hazard 


The foreign fire offices committee of 
London held a recent meeting and decided 
to place a special rider on policies issued 
in Canada to cover loss or damage by fire 
caused by earthquake. An extra pre- 
mium will be charged, ranging from one- 
fourth of 1 percent to 1 percent. It is 
stated that this agreement for Canada is 
but a forerunner of an agreement that 
the foreign offices will enter into for 
California business. The plan is one 
that meets with the accord and wishes of 
the continental companies. 





New Union Members 
Application for membership in the 
Western Union has been made by W. B. 
Meikle, general manager of the British 
America and Western of Toronto, and 

British American of New York. 
The recent application of D. A. Rudy, 
president of the Indianapolis Fire, has 
received a unanimously favorable vote, and 


he has been declared a full member of the 
union. 





DEFINES AGENT’S AUTHORITY 





Ohio Supreme Court Gives Decision 
Which Is of Interest to Local 
Agents Generally 





The supreme court of Ohio has decided 
adversely to the Aétna in a case originat- 
ing at Youngstown. Venice J. Lamb had 
issued to the Stambaugh-Thompson Com- 
pany a policy for $3,000 in the Connecti- 
cut Fire. That company left his office 
and he replaced the Connecticut policy 
with a policy in the ZZtna. Almost imme- 
diately after delivering the Etna policy, 
fire broke out. He returned the Connecti- 
cut policy, but failed to get the AZtna 
policy back. The A£=tna denied liability, 
holding that Lamb, being no longer the 
agent of the Connecticut, had no authority 
to cancel its policy. The following is the 
syllabus : 


Etna Insurance Company v. The Stam- 
baugh-Thompson Company. Error to 
the circuit court of Mahoning county. 

PRICE, 

1. Persons dealing with one who has re- 
cently been a duly authorized and acting 
agent of another in the transaction of a 
particular line of business, have a right to 
rely upon the continuance of his authority 
to transact business of a similar character 
for his principal, until they are in some 
way informed of the revocation of his au- 
thority. 

2. On the first day of April, 1904, through 
the agency of L., the C. insurance com- 
pany issued a one-year fire insurance policy 
on a stock of goods, et cet., belonging to 
the S. and T. company, on which property 
there was concurrent insurance. L. was 
also agent at the same time and place of 
the <A. insurance company. On the 
29th day of April, 1904, his authority to 
represent the C. company was revoked, but 
no notice of this fact was given to the 
insured prior to the fire. 

On the 2list day of May, 1904, and while 
L. was the duly authorized agent of the 
A. company, he went to the insured and 
represented that he had been informed by 
the C. company that it was carrying more 
insurance in that block than it desired, 
and that if the insured would surrender the 
policy in that company he would at once 
deliver in its stead a policy for the same 
amount and on the same terms in the A. 
company, and produced the policy already 
prepared and duly executed by the proper 
officers. Thereupon, at his request. the 
insured, believing L. still to be the agent 
of the C. company, delivered to him for 
cancellation the policy in that company 
and accepted in lieu thereof the policy is- 
sued by the A. company. 

After L. had so delivered the latter pol- 
icy and received the other, he left the 
building and shortly after his departure 
a fire started in the stock of goods so in- 
sured, by which they were greatly damaged 
and partly destroyed, after which L. 
handed back the policy in the C. company, 
but the insurer retained the policy issued 
by the A. company, and brought suit to re- 
cover its pro rata share of the loss. 

Held: 

1. That on the foregoing facts the insured 
had a right to rely upon a continuance of 
the authority of L. to represent the C. 
company, and the delivery of said policy 
to him for cancellation binds that company. 

2. L. being at the same time the duly au- 
thorized agent of the A. company for the 
soliciting of insurance therein, and having 
delivered to the insured its duly executed 
policy as a substitute for the former policy 
in the company, the A. company is 
liable. 

Judgment affirmed. Shauck, C. J.; Crew, 
Summers and Spear, JJ., concur. Davis, 
J., dissents. 





MISCELLANEOUS NOTES 


A bill to prohibit discrimination by life 
and casualty companies and prevent them 
from giving rebates has been recommended 
to pass by the house insurance committee 
in the Minnesota legislature, 

W. L. Pettibone & Co. of New York have 
been appointed general agents for the Com- 
monwealth Fire of Ottumwa, Iowa, for the 
east, including Ohio, and for the Pacific 
coast. They will write a general surplus 
line business. 

The New York Underwriters has ap- 
pointed Osler, Hammond & Nanton of 
Winnipeg chief agents for the provinces 
of Manitoba, Alberta and Saskatchewan, to 
succeed W. R. Ohlgate, who retires on ac- 
count of ill health. 

The Rollins Publishing Company of Chi- 
cago has issued the ‘‘Argus Insurance 
Chart” (fire) for 1907. This chart is valu- 
able in showing [Illinois premiums and 
losses in addition to the other general in- 
formation. Price, 25 cents. 

T. A. Manning of Dallas, Texas, has 
been appointed general agent for the Co- 
lonial of New York for Mississippi and 
Louisiana. The appointment becomes ef- 
fective April 1. The Colonial had previ- 
ously been represented by the general 
agency of W. L. Nelson & Co. of Mem- 
phis, Tenn. 





AS VIEWED FROM CHICAGO. 


WILL OPEN ON APRIL 1 
Fred M. Gund will open the western 
general agency of the Williamsburg City 
on April 1 at Freeport. He will have 
eight states to start. Ohio and Michi- 


gan will continue to report to the home 
office. 








++ ++ 

HORAN ON ELEVATED STRUCTURES 

The statement has been made that the 
elevated railroad structure, which forms 
a loop in Chicago, retards the progress 
and effectiveness of the fire department 
in fighting fires on the streets where the 
elevated structure is located. The fact is 
pointed out that during the last few weeks 
almost all the big fires in Chicago have 
been on the elevated loop streets, result- 
ing in heavy losses. 

Chief Horan of the fire department 
says that the elevated structure is no 
hindrance in fighting fire, but is rather a 
help. He has the authority to shut off 
the electric current at any time and thus 
the firemen can take leads of hose on the 
elevated structure and fight the fire from 
there. He laughs at the argument that 
the elevated structure in any way retards 
the work of his men. 

t+ ++ 
OPEN SALVAGE HEADQUARTERS 


Manager J. J. Purcell has now opened 
headquarters of the Underwriters Salvage 
Company of Chicago at 170 West Adams 
street and is prepared now for action. 
The stockholders in the enterprise are: 
American: Central. 
Aachen & Munich. 
Atlas of London. 
Agricultural. 
American, N. J. 
British America. 
Caledonian Amer. 


Michigan. 
Millers National. 
Milwaukee Mech. 
National, Ct. 
New Hampshire. 
National Union. 
Niagara. 


Citizens. North British & M. 
Concordia. North River. 
Commerce. Northern, Eng. 
Continental, N. W. National. 
Com’! Union, Eng. Norwich Union. 
Detroit. Phenix. 

Eagle, Phenix, Eng. 
Equitable. Pheenix, Ct. 
Firemans Fund. Pennsylvania. 
Franklin. Prov. Washington. 
German American. Queen. 

Germania. Roch. German, 
Georgia Home. Royal. 

Globe & Rutgers. Royal Exchange. 
Hamburg-Bremen. Shawnee. 
Hartford. St. Paul 

Home, N. Y. Star. 

Hianover. Springfield. 

Ins. Co. of N. A, Sun, Eng. 


Indemnity Exch. 


United Firemens. 
Ins. Und’rs, Mo, 


Union, Eng. 


Jefferson. W’msburg City. 
L. & L. & G. Western, Ont. 
London & Lance. Western, Pa. 
Law U. & C. 
++ ++ 
PRESIDENCY IS IN DOUBT 


There is considerable speculation as to 
who will become the president of the Del- 
aware of Philadelphia. John F. Bioren 
of Bioren & Co., the bankers, who is one 
of the heaviest stockholders of the com- 
pany, is the president pro tem, but it is 
not likely that he will desire to be the 
active head. J. P. Smith, the secretary 
of the company, is being mentioned for the 
presidency and has the support of some 
of the directors. Others being mentioned 
are C. §S. Hollinshead, former agency 
manager of the Franklin; J. H. Packard, 
former president of the American of Phil- 
adelphia, and Charles Williams. 

“+ + 

COUNTY INSURANCE !I8 ALLOTTED 

The Cook county commissioners 
awarded the county insurance this week 
to the three lowest bidders. As will be 
remembered, the Chicago board made the 
rate advisory and it was a question 
whether the bidders could secure enough 
acceptable companies to write the insur- 
ance at less than the advisory rate. The 
hospital line was divided equally between 
R. A. Napier & Co., Swanson & Waibel 
and Henry Weiner, connected with A. 
Loeb & Sons, each getting $234,353. 
The Dunning lines were equally divided 
between Napier & Co. and Swanson & 
Waibel. R. A. Napier & Co. and Swan- 
son & Waibel bid about 36 percent below 








the advisory, while Mr. Weiner’s was 
somewhat higher and only applied to the 
hospital property. The business is placed 
for three years and all policies are sub- 
ject to the approval of the commissioners. 
The county commissioners were very 
much disappointed that all bids were not 
alike, as each of the commissioners had 
promised his share of the insurance to 
political friends along La Salle street. 
This makes two terms in succession when 
the commissioners have been deprived of 
placing the county insurance patronage 
No insurance will be carried on the fire- 
proof buildings owned by the county. 


st ++ 
PROGRAM OF UNION MEETING 
The following program has been pre- 
pared for the union meeting at Philadel- 
phia, beginning Wednesday, April 10: 


1. Roll call. 

2. Report of committee on membership. 

3. President's address. 

4. Reports of standing committees. 

5. Special topic: “Shall Cement Block 
Buildings Be Added to the 20 percent 
Commission Class Under Section (e) 


of Rule 51?” 
6. Street Railway Business: 
a. Writing of Street Railway Business 
Secured by the Fire Underwriters 


Electrical Bureau in Union Terri- 
tory. 
b. “Shall Section b* of Rule 85 be 


Amended?” 

Shall Any Change Be Made in Rates or 
Commission on Whisky in Bonded 
Warehouses? 


«1 





8. Time and place of next meeting. 
*Section b, above referred to, provides 
that in those states where the use of the 


reduced rate average or percentage clauses 


is permitted the policy must contain the 
100 percent clause to apply to the rolling 
stock, whether insured specifically or 
blanket under a floater; and in those states 
where same is prohibited the rolling stock 
must be insured specifically by car num- 
ber. 
++ ++ 
BIG MARINE PROJECT 
Cc. A. MacDonald, 134 Monroe street, 


Chicago, dealer in marine and inland in- 
surance, is endeavoring to interest the 
large companies in a new marine project. 
He calls attention to the tremendous 
erowth of the carrying trade on the great 
lakes, especially during the last three 
years, and the accompanying increase in 
the size and value of the modern steel 
steamer, which have caused a shortage in 
marine insurance facilities, thus throwing 
a large portion of the business abroad and 
in comps anies not admitted to any state in 
the union. This condition is said to be 
the cause of great uneasiness among lead- 
ing ship owners, and a consequent keen 
demand for the policies of American or 
authorized companies, which has been 
emphasized by some recent experiences. 

In view of this condition Mr. MacDon- 
ald is organizing a syndicate or associa- 
tion of American companies to write a 
portion of this business, the plan being to 
issue one policy, each company to have a 
stated portion of the risk, and to write 
only modern steel steamers at the highest 
going rate The aggregate valuation in 
the Inland Lloyds (a register maintained 
by underwriters) of the modern steel fleet 
of the lakes is nearly $150,000,000. The 
moral hazard is pronounced unexception- 
able, rates high and the business profitable. 

It is said the entry into the field of 
such a combination will not affect rates, 
as it will simply take the portion of the 
business now written in undesirable for- 
eign companies, which have no means of 
competing here if the brokers find Ameri- 
can facilities and cease such foreign offer- 
ings. 


++ ++ 


Ben T. Cooper, for a number of years 
daily report examiner in the general office 
of the Phenix of Brooklyn, has, on account 
of failing eyesight, been compelled to re- 
sign his position with that company. 





FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Cash Assets December 31st, 1906, 
$167,011.44. 
Untimited Liability of Underwriters 
SURPLUS LINES TARIFF RATES 
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OHIO AND WEST VIRGINIA. 


CINCINNATI MAY ACT AS HOST 


Some of the Queen City Men Desire 
to Entertain Ohio Local Agents 


Association 
Shall Cincinnati entertain the Ohio 
Association of Local Fire Insurance 
Agents at the big annual meeting, to 


be held in June? A number of leading 
agents are in favor of securing this dis- 
tinction for the city, if possible, and it 
is probable that the matter will come 
up at the regular meeting of the under- 
writers’ club next Thursday. A_ hasty 
canvass of some of the Cincinnati men 
showed an apparently unanimous senti- 
ment in favor of the undertaking, and 
already plans are being broached for 
trolley rides, steamboat trips, a musical 
evening at the “Zoo,” a banquet at the 
Business Mens Club, a “Dutch lunch” 
at Heidelberg, or any of a dozen forms 
of entertainment which the beautiful 
Queen City has to offer in the merry 
month of June. The matter has already 
been discussed among the members of 
the bowling club, and it is believed that 
the local agents are in a humor to turn 
out en masse and give the members of 
the association an occasion that will 
live long in its annals and display 
Cincinnati’s hospitality at its best. At 
the Columbus meeting there was consid- 
erable talk of having a banquet this 
year and of having one or two speakers 
present from out of the state. The 
Ohio field men are to have a banquet 
in May, and it is contended that the 
local agents will have to do something 
to keep even. It is pointed out that 
Cincinnati has never yet entertained the 
Ohio association, although all the other 
large cities in the state have done so. 
The city’s two beautiful new hotels, the 
Sinton and the Havlin, would afford 
ample accommodations, and many agents 
from all over the state would probably 
attend a meeting at Cincinnati, espe- 
cially when assured of the cordial re- 
ception which the Cincinnati agents 
would prepare for them. 





HIGH PRESSURE WORK DELAYED 
Cleveland Has Spent the Money 
That Was to Have Provided for 
Extending the System 





From all indications the remainder of 
the high-pressure system at Cleveland will 
not be installed this summer. Last year 
it was understood that the fund for that 
purpose had been provided, but now the 
city authorities say that it is all gone but 
$9,000 and most of that is covered by con- 
tracts. This does not look very promis- 
ing. Some of the most important streets 
that were to be thus protected have not 
been touched. These include Euclid ave- 
nue, where some of the heaviest retail 
stocks are located. The inspection bu- 
reau would gladly give credit on insur- 
ance rates for the additional protection 
afforded by the system, but it cannot do 
so until the system as finally planned is 
completed. This will mean that the mer- 
chants and business houses are to be de- 
prived of what the companies are willing 
to grant by the action of the city in ex- 
pending the money that had been set 
apart for this purpose. 


An ordinance has been introduced in the 
city council at Cleveland to amend the 
building ordinances in such a way as to 
allow frame buildings within the fire limits 
to be moved from one place to another and 
to allow the construction of frame build- 
ings in certain residence districts. The 
ordinance will also provide for an outer 
fire district. 





Eilsworth Becomes Secretary 
F. H. Ellsworth, formerly special agent 
of the Ohio German in Ohio, has been 
elected secretary of the Ohio Underwrit- 
ers Mutual of Columbus, succeeding the 
late A. F. McCormick. J.G. Wetzel has 


withdrawn his connection with the com- 








pany to give all his time to the Spring- 
field Underwriters Mutual and Mont- 
gomery County Mutual. 





Say Peace Will Reign 
While the Toledo Exchange is no more, 
the agents will hold to good practices, and 


the new rates will go into effect April 1. 
It is said the tariffs will be received by 
the agents without protest. 


WITH THE CINCINNATI AGENTS 


Insurance Men Are Watching Report 
of Citizens’ Committee on Water 


Works Conditions 





Insurance men are watching with in- 
terest for the report of the citizens’ com- 
mittee of Cincinnati on conditions in the 
waterworks, which will soon be com- 
pleted. Mayor Dempsey appointed the 
committee, consisting of ten members, and 
Maj. J. L. Foley, manager of the Royal, 
who represents the underwriters, was 
made chairman. It is expected that this 
committee will do much to clear up the 
very unsatisfactory conditions which have 
existed with regard to Cincinnati’s fire 
protection for some time. The large fire 
loss in the city since Jan. 1 has made the 
insurance men restive. The F. H. Law- 
son tinware loss on Monday was due 
largely to the break in the Eighth street 
viaduct caused by the flood and a short- 
age of water delayed the firemen consid- 
erably in getting started. 

The Ohio Valley Company loss at Race 
and Fourth streets showed quite a list of 
unauthorized companies. It is under- 
stood some of the business was placed 
through New York and some through A. 
L. McCrae, the Chicago broker. Among 
the companies on are the Independent of 
Toronto, National Mutual of Omaha, 
Equity of Toronto, New York Insurance 
Association, Firemens & Mechanics of 
Madison, Ind.; Home of Arizona, Wash- 
ington of Seattle, Anchor of Des Moines, 
Atlas of Iowa and Traders of Canada. 


Charles Mayer has retired from the firm 
of Magly & Mayer at Cincinnati. The firm 
name will not be changed. 

The German Alliance has _ transferred 
from William Klappert to Magly & Mayer 
at Cincinnati. 

The Actna has appointed Herman Knost, 
Jr., as agent to succeed his father, who 
was connected with the Kemper agency of 
the Aetna at Cincinnati, 

he Lawson fire, which was made much 
more serious than it would otherwise have 
been by reason of the inadequacy of the 
water supply, was covered by insurance 
under three forms. The general form cov- 
ered on the Whately street side footed up 
to $105,150, and on Erie street to $81,750. 
There was also $79,837 under specific form. 
The Whately street loss is nearly total. 

The treatment of Covington and New- 
port, Ky., to prevent the writing of whisky 
insurance at excess commissions, which 
was such a feature of discussion at the 
Kentucky board meeting last November, 
will likely be put up to the union at the 
coming April meeting. The Kentucky 
board referred the matter to the governing 
committee, but there have been such 
strong differences of opinion over it, grow- 
ing out of the competition of nonunion 
companies at Cincinnati, that the commit- 
tee has taken no steps. It is admitted to 
be a tough problem and considerable sharp 
antagonism has grown out of the situation. 

Sidney B. Sale, formerly with the John 
Swasey agency at Cincinnati, and later 
part owner in same after the death of Mr. 
Swasey, died last week. 


Ohio Blue Goose to Meet 
The Ohio Blue Goose will meet at Co- 
lumbus, Ohio, April 2. The Ohio ganders 
want a joint feeding with the Michigan 
nest some time during the summer and a 
movement is on foot to that end. 





Firebug Is Paroled 

After serving three years of a possible 
thirty on three concurrent sentences on 
the charge of arson, larceny and assault 
with intent to rob, Homer Morrison, the 
noted Williams county firebug, has been 
paroled from the Ohio penitentiary. The 
action of the board of pardons came with- 
out warning to the people of that county, 
who have made every effort ‘to keep Mor- 
rison behind the bars. The court sen- 





tenced him in a way that would compel 
him to serve the three sentences, it was 
thought, but the board found a way of 
allowing him to go. Morrison was con- 
sidered one of the worst of the gang of 
Williams county firebugs, and several 
other men have been sent to the peniten- 
tiary as a result of his evidence. 

Morrison was arrested at East Liver- 
pool, Ohio, a few days ago. It is said 
that he openly stated that he would 
leave the state when the parole was is- 
sued. 

Morrison was arrested under a bench 
warrant issued by Judge Killitts of 
Bryan and was taken back to that place, 
where he was arraigned on the charge of 
burning the Page home at West Liberty 
in 1894. He pleaded not guilty and will 
probably be tried. 





OHIO NOTES 


The Ohio Fire Prevention Association in- 
spected Lima this week. 

Harry E. Fife has bought the H. E. 
Unkafer agency at Canton. 

Cc. E. French, former auditor of the To- 
ledo & Western, has opened an agency in 
the Valentine building, Toledo, 


The Dayton agents expect the Dean rates 
to be promulgated soon. In view of this 
fact A, Foster of the Ohio Inspec- 
tion Bureau has prepared a very lucid ex- 
planation of the system, which the Day- 
ton dailies printed. 


Mayor Molter of Sandusky, Ohio, will in- 
vestigate the fire department, it is said, in 
order to satisfy himself that it is in good 
condition and up to the standard. The 
recent big fire there has demonstrated the 
necessity of having the best department 
that can be maintained under the condi- 
tions that prevail. 


The insurance companies involved in the 
fire at Youngstown, Ohio, Jan. 27, have 
taken subrogation against the Youngstown 
Traction & Light Company. The loss is 
supposed to have been caused by the con- 
tact of high and low tension circuits on the 
same wire during a heavy thunder storm, 
earrying the high tension current into 
buildings. 

The insurance companies are beginning 
subrogation suit against the Logan Natu- 
ral Gas & Fuel Company at Ashland, Ohio, 
on the ground that its system caused the 
fire which burned the opera house in 1903. 
An uninsured tenant sued the fuel com- 
pany and secured judgment. The city, 
which owned the building, has started a 
similar suit. 


McConnel & Karr of Coshocton, who 
opened a life insurance and real estate 
office the first of the year, have completed 
arrangements to write fire insurance on and 
after April 1. They will represent at the 
start the Atlas of London, German-Ameri- 
ean of New York, Phcenix of London and 
Equitable. These young men have a wide 
acquaintance and considerable experience 
in the lines they represent and no doubt 
will come in for their share of the business, 


Next Tuesday, when the Ohio League 
and the Ohio Field Club hold their regular 
monthly meetings at Columbus, a Ford 
gasoline lighting machine will be on ex- 
hibition at the office of the National Fire 
Equipment Company. A question in re- 
gard to the machine came up at the last 
meeting of the Ohio Fire Prevention Asso- 
ciation and the manufacturers proposed to 
put a machine up in Columbus, so that the 
field men may have an opportunity to ex- 
amine it thoroughly. 





Defends the Dean Schedule 

The publication of a circular letter 
by an eastern company, supposed to be 
the Continental, to its field men, criti- 
cising the Dean schedule, in the January 
issue of the American Agency Bulletin, 
has drawn out a tart but strong re- 
joinder from Chicago, which is now be- 
ing circulated in pamphlet form, defend- 
ing the Dean system. While the author- 
ship is not on the title page, the pleasing 
earmarks of one of Chicago’s student- 
managers are in evidence. 





“Fire Insurance in Pennsylvania for 
Thirty-four Years’? has been issued by the 
Irsurance World of Pittsburg. Price, 50 
cents. 

O. B. Ryon of Streator, Ill., special at- 
torney of the Illinois insurance depart-: 
ment, who made a careful study of insur- 
ance laws with a view to advising Governor 
Deneen, has been invited to appear before 
the insurance committee of the Canadian 
parliament in an advisory capacity. He 
probably will accept the invitation. 


The Missouri legislature passed a Dill 
allowing Missouri companies to invest 
their securities in bonds and mortgages 
(for 50 percent of the value of property) 
of any state or county. Heretofore they 
had to invest their funds only in Mis- 
souri securities. The bill further provides 
that such securities may be accepted as 
a deposit by the insurance department. 





COOPER 


Fire Insurance Company 
OF DAYTON, 0. 








DAVID B. CORWIN CHAS. VAN AUSDAL 
President Vice-President 


GHAS. W. SCHENK, Secretary 





ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G.W. POHLMAN - - President 
E.W.BURNET - - Secretary 
G. W. POHLMAN, Jr. State Agent 





Organized in 1867 


GERMAN FIRE 


Insurance Company 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, . . . 229,349.55 
WM. F. STIFEL, President 
ANTON REYMANN, Vice Pres't 
WM. GOERING, Ass’t Secretary roe 
8. W. RICE, ort of Agencies 
W. R. RICE, Special Agent 
F. A. ROTHIER, Pres’t © ADAM BENUS, Sec’y 


—THE— 


Cincinnati Underwriters 


Composed of the 


Eureka Fire and Marine 
and Security Insurance 











Companies of Cincinnati, 0. 
Statement Jan. 1, 1907. 
Cash Capital............ pa vinsss sens ened $250,000.00 
Reserved for Reinsurance.............- 218,596.60 
Other Liabilities. ........... cesses cece 31,805.59 
FE Rs cn nrs cnsses snes cbscerscene 211,702.94 
WA BAIR occ nsec 0600006+c600000i $712,105.13 


Losses Paid Since Organization. .$3 ,324 872.45 


INSURANCE AT COST 


Ohio Underwriters Mutual Fire 
Insurance Company 
COLUMBUS, OHIO 
Springfield Underwriters Mutual Fire 
Insurance Company 
SPRINGFIELD, OHIO 
Montgomery County Mutual Fire 


Insurance Company 
DAYTON, OHIO 


McCORMICK & WETZEL 


GENBRAL AGENTS 
SPRINGFIELD -_ == - 





Semmann’s Fire Insurance 
Cancellation Tables 


FOR ACCURATE AND RAPID CALCULATION 
OF RETURN AND EARNED PREMIUMS 





A practical time saver for any local 
agent. Pro rata and short rate, 
earned and unearned percentages, 
for any period on annual three- 
year or five-year policies can be de- 
termined at a glance, Based on 
Western Union rules. 


Durably Bound—Flexible Morocco—$1.00 


The Western Underwriter Co. 
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MICHIGAN AND INDIANA. 


FORGET SOME OF THE CHARGES 











While Rates Are Maintained at Sagi- 
naw There Are Some Other De- 
viations From Rules 





Saginaw, Mich., March 27.—(Special 
Correspondence.)—While rates are being 
maintained to the letter by all agents in 
Saginaw, some of the offices in their 
greed for business are forgetting the col- 
lection of policy fees and endorsement 
charges, as required by the local club. 

One of the local agents here a short 
time ago, as an inducement to get the 
line of a large plant, offered the prospect 
four months’ time on the account. If the 
companies took that much time to pay 
losses, there surely wouldn’t be many 
wanting their policies. 


The agency of the Old Colony, just en- 
tering Michigan, has been placed with Leo 
Weadock, 

It is said that the form on one of the 
largest retail establishments in Saginaw is 
off, giving the assured a benefit of a rate 
to which he is not entitled, according to 
club rules. Some agents are mighty care- 
less about their construction of the Eng- 
lish language as used in the inspection 
bureau’s advices. 

A number of new buildings in the busi- 
ness and residence section of Saginaw have 
gone up in the last year, including four 
new special hazards. The mutuals are only 
reported on one of these risks, 

It is reported that Otto Schupp, the head 
of one of the oldest and largest agencies in 
Michigan, has disposed of his insurance 
interests and will devote all of his time to 
the Savings Bank of East Saginaw, of 
which he is treasurer. The agency busi- 
ness is now being conducted by Jesse 
Draper, old in the lumber industry, but 
new in the insurance business. 

Mrs. Leonora Martin, the only woman 
fire agent in this section, until recently 
chief clerk in the Schupp office, has opened 
an agency of her own with the Hartford 
and Queen. She takes with her a large 
patronage, as she was a very popular em- 


loye. 
sia SAGINAW. 





Favor the Electrical Bill 


Insurance men are favoring the bill 
in the Michigan legislature to license 
master electricians, who will give a bond 
for faithful performance of duty. They 
are to follow the standard of the Na- 
tional Electrical Code as to material and 
workmanship. 





Board Improves Its Plan 

The Indiana State Board has effected 
one substantial reform in the transacting 
of business at its regular weekly meeting. 
A stenographer attends the executive com- 
mittee meetings and makes a report of 
the proceedings. This is turned in Mon- 
days to the state board at its meetings 
and quick final action is thus got on all 
matters in hand. The board is much 
pleased with the new plan, the need of 
which had long been felt. 





Captured by Factory Association 

The Western Factory Insurance Asso- 
ciation writes the line on the plant of the 
Grand Rapids Veneer Company at Grand 
Rapids, Mich., equipped with Kane 1902 
system. 

The plant of the Grand Rapids Desk 
Company at Muskegon Heights, Mich., 
also goes to the association, after being 
insured for years in the New England 
mutuals. Niagara-Hibbard equipment. 

The association will also write the pa- 
per box factories Nos. 3 and 4 of the 
Boehme & Rauch Company at Monroe, 


WANTED 
A Special Agent for Michigan and 
Indiana for fire insurance company 
newly admitted to these States. 
Must have had experience, especially 
in Michigan. State experience and 
give references. 


Address R 13, 
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Mich., and the Western Knitting Mills at | 


Rochester, Mich. 





Favor a Fire Warden 

The Farmers Mutual Fire Insurance 
Association of Michigan met at Lansing 
March 21 and adopted resolutions in favor 
of the creation of the office of state fire 
warden. A committee was appointed to 
frame a bill, with the assistance of Com- 
missioner Barry, which will be intro- 
duced at this session of the legislature by 
Representative Newkirk of Washtenaw 
county. Michigan will follow the Ohio 
law quite closely, except that a strong ef- 
fort will be made to eliminate politics and 
make fitness for the office the basis of ap- 
pointment of the new official. 

The association decided to hold biennial 
sessions at Lansing. Officers were elected 
as follows: President, G. T. Hoyt, Ann 
Arbor; secretary and treasurer, A. O. 
White, Fremont. 


DETROIT’S CONTRIBUTION IS $150 





Underwriters Club Votes Aid to the 


National Association—Local News 
of Interest Given 





Detroit, Mich., March 27.—(Special 
Correspondence.)—The Detroit Under- 
writers Club, at its last meeting, voted 
the sum of $150 as a contribution to the 
National Association of Fire Insurance 
Agents. The underwriters turned out in 
full force at the meeting. The president 
prepared for an emergency and all seemed 
anxious to see what going to be done. I 
understand that something was to be done. 
but the plans were not fully matured. 
There’s trouble ahead for some one. It’s 
time some things in Detroit should be 
aired. 


There is great activity in the building 
line in Detroit at present. One thing | 
notice is that firms who are making alter- 
ations or building are paying someattention 
to slow burning or fireproof construc- 
tion. Many contracts for sprinkling equip- 
ments are made. This equipment will have 
more influence on rates than anything 
else, and owners are seeing it. It hurts 
the agent, but is mighty good for the as- 
sured and the companies. 


William Green, who was in the Detroit 
Inspection Bureau and afterwards in- 
spector at Evansville, Ind., is now in De- 
troit doing adjuster’s work. 


Charles R. Walker, who has been in 
the real estate business with Homer War- 
ren & Co., has become a partner in the 
Warren, Brown & Co. agency. He will 
probably be the active outside man. 


A. P. Ross, special agent of the West- 
ern Reserve, who tried to stop an auto- 
mobile some time ago, and didn’t, is out 
again. He gave me acall. Says stopping 
automobiles doesn’t pay and he won't try 
it again. 


Miss Jessie Moody of the inspection 
bureau was one of the ladies who took 
the Free Press Cuba trip. She, as well 
as the others, had a splendid time and re- 
ports the Free Press trip one of the finest. 

The adjustment of the loss on the 
Palms Estate building, in which the Paris- 
ian Laundry Company and the Michigan 
Regalia Company were located, has in all 
cases been settled satisfactorily to the as- 
sured and the company. The building 
will be completely overhauled and when 
finished occupied by the Parisian Laundry 
Company only. There have been two fires 
in this building, neither starting from the 
laundry, 

When the American Injector Company 
burned out, the 80 percent clause was on 
the policies. They did not understand 
probably what it meant any more than 
half of the policyholders do who apply it, 
or did not think there was anything in it. 
Yet when the fire came it affected the in- 
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American fire business only through our office. “ Immediate binders given. 10% commission paid to 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBILE insurance 
covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND a, CAREFUL ATTENTION TO 
YOUR INTEREST: 


MARSH & McLEN NAN 


New York Office: London Office: 
54 WILLIAM STREET 123 BISHOPSGATE STREE? 





Chicago Office: 
159 LA SALLE STREET 


Eeconvenssen 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURG 





AMERICAN 


INSURANCE COMPANY 


OF NEWARK, N. J. 





FIRE AND TORNADO we 
Assets Jan. ist, 1907 - —85,805,643.48 
Losems Parp ro Dars Carmax —s Cash Capital ° ° 600,000.00 
$3,982,143.00 $300,000.00 Net Surplus - + + 463,509.91 
AGENTS WANTED FIRB AND TORNADO INSURANCB 


On10aG0 Orion, 159 LaSazum@r. | WESTERN DEP’T, ROCKFORD, ILL. 
Laerp V. Warxins, Assistast Sucre. Ches. C. GBheldon, , Manager 


ORGANIZED 1870 ~~ 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


$300,000.00 Re-i Rese: - - 
for ‘au other Liabilities 72, 941 83 Net Surplus ~ ae - 7 at fos 


Total Assets $1,309,6' 
GEORGE BRUMDER, President GUSTAV WOrLALGEn Jr., Vice-P: 
NK DAMKOEHLER, Secretary W.C. HUGHES, Supt. of Lanaieo at 


BIERCE & SAGE, General ts for Michigan and Ohio 
Whitney Opera House Block, Detroit, Michigan 
ale ‘ee x. KIRKWOOD, Cleveland; FRANK M. SAGE, Detroit; GEO. B, SEDG- 


LOUISVILLE 


ARE YOU A GOOD AGENT? 
The United American Insurance Company 
FIRE AND TORNADO 


Fire Insurance Co. INDEMNITY 


OF MILWAUKEE In business continuously under the same 
- ~ ement since 1872. 





Cash Capita’ 
Reserve 








Wants good | good « agents in Wi in, Illinois ~ from leading agencies 
If the fears. ofa commas in proportion solicited 
to its assets is a good TEST, we invite 


comparison with 


*he companies you 
represent. 


a P. Magill & Co. 





S General Agents 
J. M. KRALOVEC, Gen. Agt. P. A. KREHLA, 8 
Cook County Chicage Home Office ad 184 La a Salle Steeet Chicage 





Ml. A. RICHARDSON, President WM. D, DENNEY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, 8200,000.00 


This Company had only $17,250 involved in the San Francisco conflagration, whieh has 
1 been paid in full without discount. 


Vedder Underwriter Co., General Agent for the United States 
61 William Street, New Yerk 





M%. G, BUSWELL, Ceok County Manager, Chieage 











6 


THE WESTERN 


UNDERWRITER. 





March 28, 1907. 








jector company to the tune of about $7,000, 
from not having carried out their part of 
the agreement in placing the amount of 
insurance equaling the 80 percent. One 
company took over the amount due them 
in gold, but they said no, all or none. 
The matter is now going into the courts, 
the injector company claiming the clause 
not constitutional. 

The Williamsburg City has appointed 
Fred Guenther as the successor of the 
Lindsay-Brown agency for this company. 
I understand there were quite a few ap- 
plicants for the company and that some 
made great promises. It is safe to say 
that Fred did not promise anything he 
could not deliver. The company is well 
located. 

The A. D. Rosen Company loss has been 
settled. Amount of insurance, $35,000; 
amount of stock, $31,000. The Samuel 
Gans Company take the salvage for $10,- 
000, which makes the company’s loss 
about 60 percent of the insurance. 

The Detroit Chemical Company had a 
fire; papers reported the loss $15,000. 
Loss, in fact, amounts to about $6,000. 
The fire department did splendid work. 
It looked at one time as if the whole 
plant would go. However, the depart- 
ment confined the fire to the center build- 
ing, with a loss as above stated. 


The Michigan Inspection Bureau makes 
changes in rates and usages from time to 
time, which may be perfectly proper. 
Agents should, however, be informed 
when changes are made. I understand 
only two forms are now allowed in rent 
insurance. There were three. Also that 
there has been a new ruling as to how 
metal covered doors shall be hung. The 
old standard door was a gravity door, and 
when put up according to standard had a 
credit. Now, if I understand the propo- 
sition rightly, unless you have a fuse at- 
tachment you have to make a charge for 
an exposure, notwithstanding the doors 
are all right. As I said before, if this is 
a new ruling, let us all know it and any 
other changes that are made. 

Otp DetRoITER. 


SAY SITUATION IS CLEARING 





Local Agents Are Being Advised From 

Headquarters as to the Real Con- 

ditions Prevailing 

Indianapolis, March 27.—(Special Cor- 
respondence.)—From all that can be 
learned the local agents will soon see a 
new light in Indiana. At least such is 
the report that comes here from Chicago. 
It is said that all the field men have not 
been representing conditions to the locals 
as they are. Some of the managers are 
going to see whether it is the policy of 
the National Agency Association to allow 
special agents to hold any sort of mem- 
bership in state associations and guide 
their movements. 

The agents seem to think that the Dean 
schedule is going to play havoc, while the 
raters say it will decrease rates on brick 
mercantiles and hint that this is the rea- 
son certain companies are so outspoken in 
opposing it. Some of the field men, it is 
claimed, have been telling the locals that 
the special hazard schedules are the Dean 
schedules, and hence the latter get the 
credit for any sort of a system that 
raises rates. As a matter of fact, it is 
declared Indiana needs a rerating on its 
special hazard business, as the old 1901 
schedule has been used, and some rates 
are still the output of the old-time Indian- 
apolis schedules. There have been but 
two towns in Indiana where Dean rates 
have been promulgated, and yet all over 
the state is heard a roar against the Dean 
tariffs. 

The two union specials who have been 
preaching a gospel in contradiction to the 
wishes of the governing committee of the 
union are said to be against a very seri- 
ous proposition, as their attitude will be 
brought to the attention of their mana- 








gers. Both have been on the carpet be- 
fore. 





Indiana Agency Appointments 


Georgia Home—Louis L. Langel, Ander- 
son; Breed & Ball, Marion. 

— Com'l—Gregory & Appel, Indian- 
apolis. 

St. Paul—G. A. Doney, Cambridge City; 
Miller & Elder, Lawrenceburg; Ayers 
Graham, Portland; Clyde Hurt, West Le- 
banon; J. C, Stephens, Williamsburg. 

Girard—Mattie Smith, Peru. 

State of Pa.—Campbell & Son, Marion. 

Niagara—H. D. Weaver, Auburn; D. L. 
Leas, Waterloo; J. A, Clevenger, N. Man- 
chester. 

Northern, N. Y.—C. H. La Selle, Wabash. 

N. W. Nat’l—Farrell & Gillett, Goshen; 
McKinney & Unger, Marion. 

North River—H. J. Timmerman and F. J. 
Morgan, Batesville; B. R. Thomas, South 
Bend; W. F. Van Arsdale, Lebanon. 

arin R. Hardesty, Valpa- 
raiso. 

Security, Ct.—Washington Realty Com- 
pany, Washington; J. W. Gwinn, Burling- 
ton; W. F. McCullough, West Point; C. W. 
Muth, New Corydon; Nellie Seybolt, Lo- 
gansport; Daugherty & Emmons, Hartford 
a C. Denney, Fremont; J. D. Rich, 
srook. 





MICHIGAN NOTES 


The Michigan Lubricator Company has 
begun suit to test the legality of the co- 
insurance clause in use in Michigan. 

Baumgarth Bros. of Standish win their 
suit against the companies. The defense 
was that a chattel mortgage was placed 
without notifying the companies. Other 
irregularities were charged. 


INDIANA NOTES 


Hammond & Schaaf succeed Frank Ham- 
mond at Hammond, Ind. 

The Indiana Blue Goose nest will have 
a grand feeding in Indianapolis, April 12. 


Hill & Hill are appointed Indianapolis 
agents of the New Brunswick Fire, which 
has been admitted to Indiana. 

BE, M. Sellers, publisher of Indiana rat- 
ings, has adopted the custom of sending 
weekly rate bulletins direct to the agents 
instead of to the companies, to be sent by 
them to agents, as formerly. 

The Old Colony of Boston, the Russian 
Reinsurance Company of St. Petersburg 
and the First Russian Insurance Company 
of St. Petersburg, also a reinsurance con- 
cern, have been licensed by the Indiana de- 
partment. 

It is reported agents at Rockport, Ind., 
have issued tornado policies on tobacco for 
the American Tobacco Company at 20 cents 
per annum, while the basis tornado rate 
for this class of business is 50 cents per 
annum, Agents are being asked to obtain 
the advance and also attach a 50 percent 
reduced rate clause. 


Oscar Hornback, a youth of fifteen 
years, has a mania for seeing fires and is 
under arrest for arson at Lafayette, Ind. 
He likes to see the firemen work, he 
said, in a confession concerning several 
incendiary fires, most of them at the 
Monon _ shops. He threw burning waste 
into the freight cars and passenger 
coaches in the yards and caused losses of 
thousands of dollars. 

The metal cap factory of the Ball Broth- 
ers Glass Manufacturing Company at Mun- 
cie, Ind., has just been equipped with 
sprinklers. This is an annex of the large 
glass factory of the concern and is the first 
to be equipped. It is the intention to ex- 
tend the system to their other departments 
from time to time. The Western Factory 
Insurance Association will write the busi- 
ness, same having been secured after vig- 
orous competition. 





ILLINOIS NOTES 

A. H. Brown, the Ashley agent, is dead. 

There is complaint of rebating at Wash- 
ington, Il. 

Lyman Booth at Ashton, Ill., has sold 
his agency. 

Givens & Thomas get the Hamburg- 
Bremen at Abingdon, IIL. 

John A. Jones, a local agent of Bloom- 
ington, Ill., died last week, 

The next meeting of the Illinois Blue 
Goose nest will be held in May. 

L. S. Doane has purchased the Briggs & 
Vosseller agency at Jacksonville. 

The Jo Daviess County Mutual of Eliza- 
beth, Ill, has been incorporated. 

T. J. Bradley enters the business at 
Kankakee, getting the Sun of Louisiana. 

Fred R. Young, the Moline local agent, 
will travel in Mlinois for the Security of 
Davenport. 

Flessner & Zeigler and Herman & Lud- 
wig at Secor, Ill, combine their agencies 
as Zeigler & Ludwig. 

The insurance business of the late John 
A. Jones at Bloomington, Ill., has been 
purchased by the C. H. Pingrey agency, 
the Allemannia, a nonboard fire company, 
heing the only company that did not 
transfer to the Pingrey office. 

Notwithstanding rates are open at War- 
saw, IIL, the companies object to writing 
the shoe factory of the Huiskamp Brothers 
Company at 1% percent, while the book 





WAM. D. FAIRBANKS 
President 


CHAS. F. MANSFIELD 
Counselor 


E. BE. GARVER 
Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Offices in Illinois National Bank Building 
SPRINGFIELD, ILL. 
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The Stuyvesant Insurance Co. 


ORGANIZED 1850 


Capital $200,000.00 


Assets December 31, 1906, $553,600.74 
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Pacific Fire Insurance Co. 
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Capital $200,000.00 
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Rollins & Burdick 


Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicago 


JOSEPH S. FRELINGHUYSEN 


76 William Street 


NEW YORK 





rates are $3.56 without coinsurance and 
$3.03 with the clause. The building has 
been vacant for a long time and was for- 
merly occupied as a woolen mill. 

At Joliet, Ill, the city electrician, with 
the cooperation of local electrical contrac- 
tors, has demanded a more strict observ- 


ance of the provisions of the electrical 
inspection ordinance, and it has been neces- 
sary to arrest one or two journeymen for 
installing wire without a permit. Some 
of the old wiring is being overhauled and 
defective conditions noticed by contractors 
are reported to the inspector. 
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IN ILLINOIS AND WISCONSIN 


FINE MEETING OF FIELD CLUB 











New Committee Is Appointed to Re- 
vise Working Agreement with 
the State Board 





The Illinois Field Club met at Peoria 
this week. The most important action 
was the appointment of a new commit- 
tee to revise the present working agree- 
ment with the state board. This fea- 
ture brought out a spirited discussion. 
Some members object to being bound 
by all union rules, or at least having 
them forced on the field club without 
conference. Several cases were cited 
where members declared action was 
taken in distinct violation of the spirit 
of the agreement. 

The new committee will take up the 
question of writing frame mercantiles 
at term rates. The first edition of the 
union rules on this subject did not ex- 
clude frames, although such was in- 
tended. Since then the rule appears 
properly worded. 

Another vexing question the committee 
will ponder over relates to the attitude 
of field club members in an agency also 
representing nonaffiliating companies, 
even if the agent reports to the stamp 
clerk for his field club companies and 
gets full rates for them. 

Committees were appointed to visit 
Bloomington, Bushnell, Wyanet, La 
Harpe and Rockford. 

A number of ladies were present, and 
the New National Hotel served dinner 
in the evening to members and _ their 
ladies in the private dining-room. 

It was a very successful day, twenty- 
two members being present. The Field 
Club will hold its annual meeting at 
Lake Geneva and will no doubt have 
the most enjoyable time in its career. 





News From Milwaukee 


Frank Rainer of Milwaukee is suing 
Adolph P. Shulte, another well-known 
citizen, for $1,200, claiming that he in- 
structed Mr. Shulte as agent of the 
Continental to place that amount on a 
house he was then building and which 
burned soon afterward. Mr. Shulte was 
not the agent of the Continental or any 
other insurance company, it is claimed, 
and he is said to have simply asked 
Mr. Rainier to give his insurance to a 
relative of Mr. Shulte, who represented 
the Continental and other companies. 
The case will be watched with interest 
by insurance men. 

The Dean schedule has been pretty 
well applied to Milwaukee’s congested 
district and the new rates will be out 
in a few weeks. There will be increases 
on stocks and buildings that are sub- 
standard in construction, area, exposure, 
openings and the like. It is figured 
that the average increase will be 10 
percent. 

Fire patrol house No. 1, at 341 Milwau- 
kee street, is in bad shape and it is pro- 
posed to replace it with a new three-story 
brick building that will be strictly up to 
date. The building is owned by a stock 
company and notices have been sent to 


stockholders calling a meeting to authorize 
the raising of additional capital. 


Appointing Wisconsin Agents 
Special Agent J. P. Jaminet of the 
Cooper of Dayton, Ohio, is traveling in 
Wisconsin appointing agents. The Cooper 
is a fine agency company. Feasley & 
Wenning get the company at Milwaukee. 


Ockenga With Williamsburg 


R. P. Ockenga, former Illinois state 
agent of the German of Freeport, but 
more recently with the Royal in the field, 
has resigned to become special agent of 
the Williamsburg City in northern IIli- 
nois and southern Wisconsin under Man- 
ager Fred M. Gund. 

A number of former employes of the 
German, who have been with the Royal 
since the reinsurance, will take positions 


in Mr Gund’s office. Many old German’ 





of Freeport agents are applying for agen- 
cies of the Williamsburg City. 





Entertainment Committee Named 

President Haselton, of the Illinois State 
Board, has selected W. J. Sonnen of the 
St. Paul, F. Taylor Wise of the Home 
and G. A. Richards of the Commercial 
Union as a committee on entertainment 
for the annual meeting. 





Spitler, Noble & Co.’s, Prizes 


To increase the interest in composition 
in the schools and at the same time to 
awaken a greater interest in fire insur- 
ance, Spitler, Noble & Co., local agents 
at Mattoon, Ill., offered two groups of 
prizes to be awarded for the best essays 
on the subject of fire insurance, its bene- 
fits to the public, best method of conduct- 
ing the business and the necessary quali- 
fications of an agent. 

Miss Lila Clark received the first: prize 
in the high school and Miss Romine Higgs 
first prize in the graded school. The es- 
says were splendid compositions and ex- 
cited much interest. 





Wants Better Water Service 

E. R. Townsend, engineer of the West- 
ern Union, in sending in a supplemental 
report as to his test of the water serv- 
ice at Bloomington, IIl., states that, while 
he finds that the pressure at the pump- 
ing station has been increased 30 pounds, 
yet only a ten-pound increase is noted 
at a short distance from the pumping 
station and a three-pound increase in 
the congested district. He states, there- 
fore, that the fire pressure is not ma- 
terially increased. He suggests the in- 
stallation of a 20-inch main from the 
pumping station to the downtown dis- 
trict. He says that the pipes are so 
small that any increase in pressure at the 
pumping station is scarcely felt in the 
business district. If Bloomington makes 
these improvements it will go from a 
four-class town to that of three and one- 
half grade. If, in addition to the 20- 
inch main, the city would install a 1o,- 
000,000-gallon waterworks pump and pro- 
vide proper equipment for a first-class 
steamer, it would go to the third class, 
which would mean a reduction of 13 per- 
cent from the basis rate. The three and 
one-half class would mean a reduction of 
6 percent from the basis rate. Inspector 
Ticknor says that the present condition 
of the waterworks system is a serious 
menace to Bloomington. 


Kenosha Premium Returns 
Kenosha (Wis.) agents report fire insur- 


ance premiums for the year 1906 as fol- 
lows: 


i i scecssneneeudevsnweaveae $20,446 
Kenosha Realty Company ........... 9,248 
oo | errr 4,316 
i i i aa ae oh wn denies oben be 2,954 
et ns dk bedwenahea’ aw ei news 2,888 
Simmons & Parker .......cscecsccees 2,633 
et i EE 6h a awuKnn édeee ween 2,421 
Oo eB OT —=Eerrr re 2,127 
James Pennefeather ..............0. 1,972 
ie EE Ae ae bee nbs.ccnswedeykeanee 1,970 
a Ss I eet pees 1,240 
Th stcesciestascancenr's daw 977 
Se Seow hdaceuinkewdsanenaduad 662 
i ee +. 06n2t500rsetbenens bon 637 
te EE Visitas ebateacaenseade 536 
i i a cnencinsys satededeneea es 352 
| rR 244 





Wisconsin Agency Appointments 
, Aachen & M.—W. E. Shimmin, Lancas- 
e 


r. 

4&tna—T. H. Phelps, Oconto; Warren 
Smooth, South Milwaukee; Cody & Bern- 
bardt, Sturgeon Bay. 

Allemannia—E. D. Grimmer, Marinette. 

American—Nettie C. Fowler, Amherst; 
H. P. Sorenson, Big Falls; E. S. Head, 
Janesville. 

City of N. Y.—C. R. Chipman, Lodi; 
P. H. Urness, Mondovi. 

Com’l Union Assurance, Eng.—P. F. 
Dolan, Shawano; O. A. Fehlhaber, Edgar; 
F. E. Tess, Oregon; H. E. Rohlf, Hayward. 

Concordia—C. J. Stone, Reedsburg; A. F. 
Rusch, Reedsville. 

Connecticut—E. L. Swarthout, Colby; 
G. Harmon, Spooner; T, J. Pattison, 
Durand; O. A. Peterson, Orfordsville; F. G. 
McKenzie, Turtle Lake; Andrew Ryan, 
Shell Lake; O. E. Miller, Chetek. 

Continental—H. L. Andrews, Crandon. 

Dixie—W. A. Clark, Memomonie; Her- 
man Leicht, Medford; Lanktree & Davis, 
Ashland. 

Delaware, Del.—Fred & Felix Wettengel, 
Appleton. 





Dubuque—J, F. Sladkey, Manitowoc. 

Farmers, Pa.—E. 8S. Head, Janesville. 

Firemans Fund—Fay L. Cusick, West 
Allis. 

Franklin—Thomas McCaul, Tomah; Asa 
Darling, Bangor. 

Germania—Habermann & Wright, Jef- 
ferson; Theodore Herfurth, Madison; F. W. 
Kiefer, Portage; Wm. Riggert, Reedsburg; 
Con W. Lloyd, Ashland. 

German, Peoria—F. J. Luedtke, Milwau- 


L. & L. & G., Eng.—George Crawford, 


Louisville—M, H. Pratt, Montello. 

London—R. D. McCook, Stoughton. 

Metropolitan—F. A. Marx, Kenosha. 

Milw. Mech.—C. E. Boles, Grand Rapids; 
Christie Carlin, Palmyra, 

New Hampshire—J. A. Phillips, Neills- 
ville. 

Niagara—Ferdinand Wendt, Jr., Juneau; 
O. W, Fessel, Muscoda; J. D. Bowes, West 
Allis; H. S. Merwin, Fox Lake; Urwan & 
Phelps, Oconto; M. C. Gardenier, Green 
Lake; August Homested, Dorchester. 

Northern, N. Y.—E. A. Seeley, Fond du 
Lac. 

Northern, Eng.—W. L. Graf, Milwaukee. 

N. B. & M., Eng.—T. T. Phelps. Oconto. 

N. W. Nat’l—W. E. Lathrop, Fennimore; 
Oo. W. Bowm, Milwaukee, 





WISCONSIN NOTES 


The Cooper of Dayton, O., and the Texas 
National Mutual Fire of Fort Worth, Tex., 
have been admitted to Wisconsin. 

The Wisconsin house has passed a bill 
permitting town mutuals to insure con- 
tents of public hal!s, creameries and cheese 
factories and certain other buildings, $3,500 
being the maximum policy. 

At Superior, Wis., the date set for the 
removal of overhead wires and poles from 
Tower avenue, the principal business 
street, is approaching and plans are being 
formulated to comply with the ordinance in 
the near future. 

The subrogation suit brought by the com- 
panies against the Wisconsin Central, in- 
volving the loss of Esch Bros. & Rabe at 
Loon Lake, Wis., has been lost before a 
jury in the federal court in Chicago. It is 
thought that a spark from an engine 
caused the loss. 

Agents at Viroqua and Edgerton, Wis., 
are being requested*‘to discontinue attach- 
ing the following objectionable clause to 
policies covering tobacco in warehouses: 
“It is understood that this policy also cov- 
ers on merchandise the property of oth- 
ers, which the assured have agreed to 
eover by insurance.”’ 
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IOWA PROBABLY WILL ORGANIZE 





Effort Made to Have a State Associa- 
tion of Local Agents—Pre- 
liminary Steps Taken 


The preliminary steps were taken by 
the local insurance men of Des Moines 
last week to formulate a state associa- 
tion, which will be a branch of the 
National Association of Local Insurance 
Agents. At the initial meeting about 
thirty Des Moines agents were present 
and two from outside towns. Within 
sixty days it is proposed to hold an- 
other meeting in Des Moines, which the 
insurance agents of the state will be 
earnestly requested to attend. 

Until the proposed state association 
has been formally organized the follow- 
ing officials will have charge of the 
preliminary work: President, Frank 
Kauffman; secretary and treasurer, R. J. 
Baird; chairman of executive committee, 
H. H. Lantz. 

W. B. Flickenger, chairman of the 
grievance committee of the National as- 
sociation and head of the publicity bu- 
reau in Chicago, was present to urge 
the organization. 





R. J. Hirsch Has Resigned 
Ralph J. Hirsch of Minneapolis, special 
agent of the Dubuque, has resigned. He 
was formerly with the German National 
He will connect with another company. 





Will Open Minneapolis Office 
The T. E. Brennan Company of Mil- 
waukee has opened a branch office in 
the Andrus building, Minneapolis, for 
the adjustment of fire losses for the 
insured. John E. Reilly, secretary of 
the company, will have charge of the 
(Continued on Page 13.) 
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FORCED-DRAFT METHODS 


Tue effort of accident companies to 
out devices 


get catchpenny and new 
wrinkles which are more or less de- 
ceptive is characterized by President 


Stone of the MaryLanp 
“forced-draft methods.” 
sO prominent an official as President 
Stone should not mince words in de- 
crying a movement that is nothing short 
of a nuisance and, more than that, 
tends to befuddle and unsettle the poli- 
cyholder. He says, in commenting on 
the situation: 

“Seriously, these forced-draft methods 
are, we believe, all wrong. Not a few 
agents are heartily tired, as they have 
complained to us, of having to prac- 
tically rewrite their business once a 
year; and they are not ‘dead’ agents, 
either; on the contrary, some of our 
very best and most active representa- 
tives are among them. Of course, this 
work entails great loss of time, to say 
nothing of the direct outlay for clerk 
hire, postage, etc.; meanwhile, the av- 
erage insurer is all too busy to have 
his time taken up studying new policies, 
many of which are hardly understand- 
able, so filled are they with references 
back and forth. He at least knows what 
he has in his old policy, and to tell 
him that you wish to change his con- 
tract and give him a better one for 
the same premium is liable to, and in 
many cases does, arouse suspicion. But, 
aside from this, the practice is produc- 
ing a distinctly demoralizing effect upon 
solicitors. Many of these have come to 
regard it as in line with a company’s 
duty to give them something new to 
talk about, they having been practically 
doped into this condition by methods 
for which the companies are primarily 
responsible.” 


CASUALTY as 
It is well that 








THAT’S VERY DIFFERENT 

SENATOR ARMSTRONG of New York, who 
thought life agents’ commissions should 
be reduced, looks at it differently when 
it’s a state senator who is interested. He 
received $100 fees and $26.56 expense al- 
lowance for assisting Superintendent of 
Insurance KeLsey about three hours in 
considering standard forms of policies. 
The state controller’s records show that 
Senator ARMSTRONG has received thou- 
sands of dollars as special counsel of 
state departments when he was serving 
in the legislature. 








CLEAN COMPETITION 
One of the Philadelphia local agents 
was on a western trip the other day and 
paid a tribute to a competing agency in 
his city that deserves mention. He said: 
“I was soliciting a large account in 





competition with a prominent agency. I 


put hours’ of time and labor on it. I 
lost it. However, the competition was 
stimulating and a pleasure. The other 
agency used only honest, clean, straight 
methods. There was no trickery, no un- 
dermining, rebating, or rate-cutting. My 
competitor won on his merits, and I take 
off my hat to him in respect.” 

That is the kind of expression that 
we delight to hear. It is a fine commen- 
tary on what business ethics should be. 
In the midst of so much sharp practice 
and underhanded work, vituperation and 
deceit, such a tribute is a blue spot in 
the sky through which the sun shines. 

It is a record worth having to realize 
that when you gain a victory, the de- 
feated has but words of praise. 








SICKNESS TABLES 


THE recent publications of the “‘sick- 
ness” experience of the MANCHESTER 
Unity and of the useful working tables 
based on that experience have received 
much attention from those interested in 
this line of investigation. In the prac- 
tice of American insurance companies, 
disability resulting from accidental causes 
has usually been distinguished from that 
due to sickness and insured under separate 
agreements. 

In this connection the question has 
been raised whether the “sickness” expe- 
rience of the MANCHESTER UNity applies 
strictly to the disability insured in this 
country under the designation of “sick- 
ness,” or to both accident and sickness. 
In view of some uncertainty in regard 
to this, an inquiry was recently addressed 
to A. W. Watson, the actuary of the 
MANCHESTER Unity, who replies as fol- 
lows: 

“The friendly societies in this country 
do not make any distinction between 
sickness and accident, and therefore the 
MANCHESTER UNITy experience includes 
both. If my report should. be found 
lacking in explanation on this point, I 
must ask the profession in America to 
ascribe it to the fact that as no distinc- 
tion is ever drawn between the causes of 
disability, it may not have occurred to 
me that any specific statement on the 
point was necessary. 

“T think, however, that the practice 
followed is fairly indicated, e. g., Clause 
C, page 31, I state that ‘liability to acci- 
dents and consequences of exposure to 
weather are the special risks of this 
class. Top of page 32, Class E, persons 
herein comprised are said to be ‘subject 
to accidents.’ ” 








ONE PRICE FOR ALL 


WHEN an agent selling industrial dis- 
ability insurance does not charge the full 
policy fee he cheapens his company and 
contract. When a man pays the regular 
price he is far surer to hold to his 
policy. It is not so easy for anothe: 
agent to twist the policy. 

An agent who discriminates among 
his clients as to policy fee is certain to 
be discredited. A man who finds some- 
one else has secured a policy of the 
same kind less than he paid will be the 
walking advertisement against the agent. 
And the agent who sells at various 
prices deserves the fate that awaits him. 
It is far better to turn down cut-rate 
business absolutely and stand for price— 
one price for all. 





Personal Side of the 
Insurance Business 





A farewell luncheon was tendered Dr. 
John L. Davis on Monday noon at the 
Business Mens Club in Cincinnati by a 
number of the insurance, business and 
professional men of the city. The call 
was sent out by John Dolph of the Metro- 
politan, and the informal toastmaster was 
J. A. Green, one of the prominent men 
of the city and vice-president of the Co- 
lumbia Life. The short talks made by 
a number of Dr. Davis’ close friends 
brought out in a most felicitous way the 
high place which he holds in the com- 
munity where he has spent the greater 
part of his life and where he has taken a 
leading part in affairs. Rev. Charles 
Frederic Goss related the very pleasant 
incident which resulted in Dr. Davis 
making his very satisfactory connection 
with the Pacific Mutual. While in Los 
Angeles a short time ago he called on 
his old friend, President Cochran of the 
Pacific Mutual, and was much surprised 
on being shown a copy of a letter written 
the day before addressed to Cincinnati, 
tendering him the position of medical di- 
rector of the company. He promptly ac- 
cepted, as he was already considering the 
question of locating on the coast. Dr. 
Davis leaves a large number of friends in 
the middle west who will wish him suc- 
cess in his new position. 


L. K. Cleaveland, who has been con- 
nected with the Illinois insurance de- 
partment for nine years, has resigned. 
Mr. Cleaveland is one of ‘the best-known 
men in the state among all classes of 
insurance men. He has had charge of 
important missions for the department 
and has shown unusual ability in dis- 
posing of all duties. 

The Canadian Fire Underwriters As- 
sociation has presented J. J. Kenny a 
massive silver loving cup and an en- 
grossed address, expressing its appre- 
ciation of his work for the welfare of 


fire insurance in Canada. Mr. Kenny 
helped organize the association thirty 
years ago. 


H. M. Zweig of Chicago, superintend- 
ent of agents of the Farmers & Mer- 
chants, will open a general agency at Dal- 
las, Tex., for the company and will add 
others to his office from time to time. 
Mr. Zweig has grown up in the business 
and his record in the field for hard and 
intelligent work has long been recognized. 


C. B. Bostwick, assistant secretary of 
the Provident Savings Life, will retire 
from that company, as he has been elected 
secretary and treasurer of the A. J. Watts 
Company, manufacturers of crystal gold 
for dentists’ use. Mr. Bostwick has been 
successful in his life insurance work, is a 
most popular young man, and deserves 
bounteous prosperity in his new field. By 
the way, it has often been remarked that 
the “Provident Savings crowd” in the of- 
fice and field comprises a most cordial and 
likable set of men. 


One of the companies, in response to 
a request of one of its subagents, who 
was also the assured, as to whether he 
kept a systematic set of books, recently 
received the following: “As to my keep- 
ing a systematic set of books, would say 
I cannot, as I have no partner and am 
running a hotel, livery barn, meat market 
and general store, and my women folks 
help themselves to everything, money and 
= 


Special Agent W. H. Linsley of the 
Glens Falls in Iowa has resigned on 
account of ill healthh H. G. Burr of 
Cedar Rapids will succeed Mr. Linsley 
in the Iowa field, continuing to make 
his headquarters at Cedar Rapids. Mr. 
Burr has been the adjuster of the Farm- 
ers of Cedar Rapids for a number of 
years. 





Some Suggestions as to 
The Building of an Agency 


(From the Continental Casualty Company’s 
Record.) 

Plans are as essential to the insurance 
agent who would build properly as they 
are to an _ architect and contractor. 
The district manager who expects to 
build up a business in the territory as- 
signed to him must plan, and plan care- 
fully, and then must put as much hard 
work into the business as he would 
were he bent on achieving success in 
any other line of endeavor. 

* - 

First and foremost, a systematic work- 
ing of the territory is necessary. Some 
results will, to be sure, follow haphaz- 
ard, desultory soliciting, but the perma- 
nent and profitable business is created 
only by a careful study of the field, a 
cleverly planned campaign for business, 
and a close application to the task of 
carrying such plans into effect. 
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The first matter to receive attention 
at the hands of the district manager 
should be a thorough survey of the ter- 
ritory assigned to him, with a view to 
locating, blocking out, and subsequently 
methodically canvassing the richest por- 
tions thereof, leaving until later, when 
the business is already fairly well estab- 
lished, those portions which promise to 
be less productive. Experience has 
shown that many conditions must be 
taken into consideration in “sizing up” 
a field, and a careful investigation, in 
the conduct of which more or less busi- 
ness may be “picked up,” should be 
made, before the agent finally plats his 
territory for future working. 

* * * 


The keynote of success in soliciting 
is concentration, and the agent’s efforts 
should, so far as possible, be confined 
to particular and unrestricted localities. 
Suppose, for instance, that it is decided 
to commence operations in a “block” or 
locality containing one thousand insur- 
able risks. The abandonment, even tem- 
porarily, of active work in that block 
after fifty applications had been secured, 
in order that a start might be made 
elsewhere, would hardly be concentrat- 
ing one’s efforts. Too many agents ruin 
their chances of success by too many 
new “starts.” 

eo = 

Business should be well written; that 
is to say, the agent should do his work 
thoroughly and should see to it that his 
policyholders fully understand the pro- 
visions and conditions of the contracts 
they have purchased. Carelessness and 
disregard in this respect on the part of 
agents is responsible for a very large 
portion of the dissatisfaction which oc- 
casionally follows claim adjustments, and 
this dissatisfaction invariably means a 
loss to the agent. 

oe . 


Permanent business is sought alike by 
agent and company, but it is folly to 
expect that that which is hurriedly written 
possesses this quality. Policies should, 
when possible, be personally delivered 
by the agent by whom written, and the 
continuous nature of the contract fully 
explained. The agent’s value to his 
company being based upon the perma- 
nency of the business secured by him, it 
is, of course, vastly to his interest to 
use his utmost endeavors to induce his 
policyholders to maintain their contracts 
in continuous force. 

* * * 

It is not always possible to secure 
the signature “on the dotted line” at 
the first interview, and the wise agent 
not only keeps a complete list of “pros- 
pects,” but also keeps as closely in touch 
with them, and with his policyholders, as 
possible. The agent who does so is 
never at a loss to know where to go to 
secure an application. Prospects have a 
way of multiplying rapidly, and, under 
the skilful handling of the competent 
solicitor, are quite easily changed to 
policyholders. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








HIS supplement is intended to help 
agents. If it does not do it it will fail 
in its purpose. To assist in overcom- 

ing difficulties it is first necessary to know 
what those difficulties are. There is some- 
body in Chicago or Cincinnati or at a 
home office who can give the desired in- 
formation or advice, and this paper will 
find him if it knows what is wanted. 

The same difficulty you meet confronts 
a hundred or a thousand other agents. 
A solution for one will be of service to 
the others. Write in, ask questions, file 
complaints, tell something you have 
learned that will help somebody else, tell 
what subjects you would like to have 
treated in these pages, take exception to 
what is published here if you do not agree 
with it. The names of writers will be 
treated in strict confidence unless they 
consent to their being used. This supple- 
ment is intended to interest or assist you. 
To do that its editors must know what 
you want. They will use their best en- 
deavors to guess at it, but you can help 
out by telling them. 





The best philanthropy is that which cn- 
ables a man to remove the chances of his 
becoming an object of charity. 





Washington said, “One of the most ef- 
fectual modes cf preserving peace is to be 
continually prepared for war.” So, also, 
one of the most effectual means of help- 
ing men withstand the temptation to dis- 
honesty is to let them know they will have 
a surety company to deal with if they de- 
part from the straight path. 





In the large cities liability, surety, plate 
glass and accident insurance are almost 
on a plane with fire insurance. There is 
a demand for them and the question is, 
what agent will get the business? In 
smaller places the case is different. There 
agents must first create the demand. They 
must show the employer why he needs lia- 
bility insurance, while in the city he al- 
ready knows, possibly from costly experi- 
ence. In the country personal surety is 
still the prevailing kind, and the bonding 
of employes is not so common where the 
employer knows both them and their fam- 
ilies as it is where he knows neither very 
well. Corporate surety business must be 
developed. So must burglary and per- 
sonal accident. 

The theory of all insurance is the distri- 
bution of the losses of the few among 
the many who do not lose. The agent 
must continually point out the possibility 
of loss. The accident to an employe for 
which an employer is legally liable must 
be called to the attention of other em- 
ployers. The lapse from honesty of the 
“trusted employe” must be made a text 
for the need of bonds. The ruin of a 
man who signed his friend’s bond is to be 
used as an argument for corporate surety. 
And so on through the list of possible 
casualties. Anybody is liable to one of 
them and he cannot afford to carry the 
risk. When a man talks about carrying 
his own insurance he does not know what 
hazard he is undertaking. No company 
can afford to carry a single risk, and the 
individual certainly cannot do so. The 
company can afford to handle business be- 
cause it has a large number of risks on 
which it is receiving premiums. One loss 
does not affect the company, whereas it 
would seriously embarrass the individual. 
It is the business of the company to in- 
sure, but it is not the business of the in- 
dividual. 

The individual might argue that he 
would not patronize Uncle Sam’s mail 
service because he could carry his own 
mail. Inasmuch as Uncle Sam carries 
millions of pieces of mail he can afford to 
make a specialty of the business. He 








plans to do it on a tremendous scale and 
hence reduces the average cost to the in- 
dividual. If the individual attempted to 
carry his own mail it would break him 
up financially. 





Now, when there is relief from winter 
coal bills, men should be better able to 
take that accident insurance they have 
been putting off. 





THe WeEsTERN UNDERWRITER is ire- 
quently asked to recommend some young 
man, versed in the liability insurance, who 
can appoint agents, train them and show 
them how to write business. Now and 
then he is to be sent on a big case him- 
self. It is really surprising how little 
material of this kind exists. To-day there 
is a strong demand for men of this kind 
who can certainly earn good money. The 
fire and life fields have a surplus of talent. 
Let young men of brains and character, 
who want to climb, take up, for example, 
the liability business and study it. Begin 
at the bottom until experience has taught 
the practical side. Learn how to get and 
handle men. One young man who had 
done liability business and wanted to be- 
come an expert in it took a course in a 
law school, making a specialty of con- 
tracts and torts. Now he has a broad 
view he expresses himself with the clear- 
ness that is found in a well-written brief; 
he can make a tangled proposition plain; 
he knows how to get the business and 
he gets it. A big agency that wanted a 
liability manager heard of him and got 
him. Now he is one of the foremost lia- 
bility men in a large city. There is a 
great and golden field ready for the har- 
vest, if young men will only give the 
study and energy necessary to make 
themselves expert. 





If an agent finds his own motive power 
a little weak, he had better enlist with a 
company that will put the spurs to him. 





Every branch of casualty business is 
bound to grow enormously. The simple 
life is pretty much a thing of the past in 
this country, except in the country and 
the villages. Great factories, high build- 
ings, elevators, street cars, congested 
streets, crowded stores, electric wires, fast 
trains, all these and more are features of 
civilization that demand their toll of hu- 
man life and limb. The inordinate love of 
money that makes men embezzlers, thieves 
and burglars, that makes contractors put 
in poor material and faulty work and 
makes grafting inspectors pass it, that 
breeds damage lawyers and perjured wit- 
nesses, only add to the range of acci- 
dents, damages, defalcations and _ thefts 
and make insurance against loss by these 
calamities imperative. 





The medical department of the North- 
western Mutual Life for 1906 reports 21 
deaths during the year under its policies 
due to railroad accidents, the amount paid 
being $114,672. There were 148 deaths 
during the year from casualties, the great- 
est number being between ages 40 and 50, 
the total during that period being 47. 





As most men are never quite ready to 
go to the place “where thieves do not 
break through nor steal,” the only alter- 
native for those who would escape the 
ravages of thes2 pests is to buy a burglary 
policy. 





Agents of casualty companies that write 
an industrial disability business will find 
that the charts this year will show quite 
an increase in the expense ratio. This 
is due to the fact that the insurance de- 
partments require policy fees to go into 
the expense account, which has never 





been done before. The ratios of some 
companies which do a large industrial 
business and very little of any other kind 
will show a decided advance. Agents 
should be able to explain this feature, in 
case a person has gained a wrong im- 
pression. Expense ratios are really no 
higher than before, but it can plainly be 
seen that with the policy fees charged up 
they will appear considerably larger. 
Here is the reason for the large 
ratios: Some companies added the pol- 
icy fee, not to premium income, but to 
general income. Look at income other 
than premium and a large increase will 
be seen. If the policy fee had been in- 
cluded in premiums, taxes would have 
to be paid on the extra amount. While 
the premium income, therefore, has not 
been increased, the fees appear as an 
outgo to agents. The charts figure the 
expense ratio by taking premium in- 
come to total expenses. This naturally 
throws the expense ratio up much higher. 





The other day a solicitor approached 
a bank for its fidelity bond business. 
The president objected to the rate, say- 


ing it was too. high. This was the 
solicitor’s reply: 
“Mr. President, I want to borrow 


$500 on good security. What rate of 
interest will you charge me?” 

“Six per cent,” was the answer. 

“Well,” replied the agent, “your rate 
is too high. You bankers need to shave 
down on your rates.” 

“In order to meet our obligations,” 
the banker said, “and to pay expenses, 
experience has shown that a lower rate 
of interest cannot be given You may 
find banks that will quote you a lower 
rate, but they are not guided by ex- 
perience. I would be suspicious of such 


a bank.” 

“You are correct, Mr. President,” 
said the agent. “I believe your conclu- 
sions are sound. You bankers should 
know just what charge you should make. 
Now give the insurance companies the 
same privilege. Should they not be able 
to profit by their experience and ascer- 
tain just what to charge for their poli- 
cies? I presume you can get a lower 
price on your bonds, but a company 
that sells below cost is not a conserva- 
tive one. It will have to make up its 
deficit in some way. Apply the same 
argument you use in your banking to 
insurance. We will grant you know 
the proper rates in your business. Let 
us be the judges as to proper rates in 
our business.” 


The agent secured the fidelity line. 





Statistics that are reliable show that 
there is an average loss of 2.7 days a year 
on account of sickness for every insurable 
person. 





_ In 1904 the ratio of deaths by accident 
in the life department of the Travelers 
to the whole number was 10.5 percent. 
In 1005 it was 11.1 percent. The Travel- 
ers’ figures show that one policyholder in 
eight sustains disabling injuries and one 
in 621 meets with fatal injuries. 





In building up a large city general 
agency, the manager has to study the 
methods of getting solicitors the same as 
he does in getting business. Different 
men of different capabilities, training, ed- 
ucation and methods must be gotten to 
fill in the all-round agency. The skilled 
general agent directs the energies of 
these different solicitors and understands 
the particular ability of each one. He 
must guide their efforts along lines that 
will produce the best results for them- 











selves and the agency. He must recognize 
the good and capable traits in every man, 
appreciate his weak and strong points 
and train him in a way that will make him 
the best possible producer. The general 
agent owes it to the men he employs to 
develop them along lines that will pro- 
duce the best results. The solicitor who 
comes into an office is perhaps untrained 
and uneducated, and when he attaches 
himself to an office it is incumbent on the 
general agent to give him the schooling 
that will be best for him. If a general 
agent neglects to train his raw material 
properly the productive power of the 
agency will not reach the point it should, 
and the solicitor that he brings to his of- 
fice will not attain the highest capacity. 





Some agents make a mistake in simply 
sending notices of renewals and not going 
after them personally. In these days of 
sharp competition a competitor is able to 
break in at any time and get the business 
by personal solicition. There is scarcely 
any policy that is carried whose time of 
expiration is not known to a competitor. 
He begins working on this business with 
the effort to land it when it expires. Un- 
less the agent carrying the business 
watches the situation very carefully, he is 
liable to lose it. This applies especially 
as to business where there is no compact 
or understanding among the companies 
and agents as to the protection of each 
other’s business. Expirations need to be 
followed up and looked after as carefully 
as the prospects. The work done in the 
past may not carry an agent over the 
period of renewal. 





A good business man can calculate 
with considerable accuracy future results 
under normal conditions, but the effects 
of unforeseen calamities are outside his 
reckoning. All prudent men carry fire 
insurance. It is almost equally neces- 
sary that they be protected against ruin 
by other overwhelming business mis- 
fortunes. A large hotel in Baltimore 
some time ago was thrown into a re- 
ceiver’s hands because of a heavy judg- 
ment against it for an elevator accident. 
In the same way a merchant or manu- 
facturer of limited means may be almost 
ruined by an accident on which he could 
not figure in advance. One of his teams 
may run away or one of his boilers may 
explode and kill somebody. A passerby 
may fall into an open coal hole on his 
premises. An employe may be injured 
and secure judgment. A trusted cashier 
may make away with his cash, or an 
epidemic of failures may take place 
among his debtors. A_ sprinkler head 
may open and ruin his stock. The pay- 
ment of premiums for the various kinds 
of insurance to protect him against these 
contingencies may be a heavy drain, but 
it is something which can be calculated 
and provided for. It may make him go 
slowly in expanding his business, but it 
will not ruin him. The happening of 
any one of these misfortunes may put 
an uninsured man out of business. 





Business, properly handled, produces 
other business in other lines. A_ well- 
known surety agent of Chicago, who 
has made a specialty of soliciting con- 
tractors’ bonds, in this way built up 
close relations between himself and the 
contractors, so that now he is brokering 
several hundred dollars a month in lia- 
bility premiums which he secures from 
them. 





Inspections of liability risks pay, but 
the recommendz.ions of the inspector 
must be heeded and complied with; other- 
wise the accident is almost sure to happen. 
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Liability Insurance 





Public liability is becoming a line that 
is being pushed to supplement employ- 
ers’ liability. In most cases the law is 
more stringent as -regards liability to 
strangers than employes. Hence a man 
is called on to pay larger damages to 
the public if a stranger is injured on 
the sidewalk or premises. The public 
liability policy covers accidents happen- 
ing to persons not in his employ and 
occurring on or about the premises or 
upon the street or other ways imme- 
diately adjacent thereto, and by reason 
of the operation of the trade or business 
described in the schedule, but excluding 
accidents caused by employes whose 
wages are not included in the payroll 
on which premium is paid, and also ex- 
cluding accidents caused by teams or 
elevators. 





General liability insurance on private 
dwellings is a line not generally solicited 
by agents. Most companies charge $4 a 
year for $1,000 insurance, or $10 for three 
years. This covers a house not occupied 
by more than two families. A_ policy 
protects the owner from damage to the 
public or employes for which he may be 
liable. Here are causes of injury where 
judgment has been rendered against own- 
ers of private liouses: 

Coping falling from roof. 

Ice or snowslide from roof. 

Falling down steps. 

Open coalhole. 

Ceiling falling. 

Awning blown down. 

Running nail in foot. 

Gas range exploding. 

Faulty insulation of electric wiring. 

Defective sidewalk, 

Obstructon on sidewalk. 

Defective carpet on s! irs. 





Articles falling from window sills. 
Explosion of boiler in kitchen. 
Defective co::dition of porch. 





Liability agents in the city will find that 
there is one field of production that is 
practically untouched, it being the public 
liability for owners of flat buildings. The 
average policy would cost from $10 to 
$15, covering the janitor as well as the 
public liability. An agent can without 
much trouble show the owner of a flat 
building that he is liable to the public for 
any injuries to a person while going along 
the sidewalk or in the building where 
the person is not wholly to blame for the 
accident. In a city like Chicago, for in- 
stance, this class of liability insurance is 
practically unsolicited, while in the east 
there are a number of agents who have 
added to their income materially by tak- 
ing it up. In flat buildings which have 
an elevator, the elevator insurance should 
be secured. 





An agent had under consideration two 
factories. One was an old, broken-down 
place, the shafting out of alignment, the 
machines scattered here and there, where- 
ever a pulley connection could be made 
and without any reference to the safety 
of the workmen, all machines unprotected 
by safety devices, the floors greasy and 
covered with heaps of scrap iron and 
other litter, and everything else in disor- 
der. After telling the president that con- 
ditions were about as bad as they could 
be, the agent proposed to accept it at 
double the manual rates. Under the cir- 
cumstances the business was written. 

A few squares from this shop was an- 
other that had been planned and built by 
an architect who knew his business. The 
machines were all in the best possible 
condition, shafting perfectly aligned, all 
machines provided with safety devices, 


belt covered, shaft bolts countersunk, 
floors ‘ clean, stairways protected and 
everything in the best of order. This risk 


the agent offered to take at a very low 
rate, but as the owners insisted, he shaved 
his figures quite a little to get it, and suc- 
ceeded. At the end of the year he had 
paid the owners of the apparently perfect 


poor one had not cost a cent. The dif- 
ference lay with the employes. In the 
old shop the men had worked there for 
years and knew every point of danger. 
They were careful and avoided getting 
caught. But in the other, the many safety 
devices made them careless and they were 
injured in ways they had never thought 
of. 





In liability insurance each risk must be 
handled on its individual merits. The 
fire insurance agent may overlook the 
fact that his fire insurance rate book and 
his liability manual are very different. 
The former gives the rates on individual 
risks, as made after inspections, in which 
all points which affect the hazard are 
taken into consideration. The liability 
manual, on the other hand, is made up 
from experience on thousands of risks 
of a class. It is practically a table of 
rates on average risks. For the average 
risk those rates are about right, but for 
others they are not right. Some risks 
should not be accepted at all and others 
only at rates above the manual, while 
there are others so good that they are 
entitled to a considerable reduction from 
the manual. This fact is one of the 
stumbling blocks in the way of having 
liability insurance handled by inexperi- 
enced or ignorant agents. To become an 
efficient liability agent one must study 
the subject. The agent must be an un- 
derwriter, as well as a business getter. 
He must be able to pass intelligent judg- 
ment, based not only on the physical char- 
acter of the risk, but also on the per- 
sonnel of the employes, their experience. 
intelligence, length of time of service and 
relations with their employer. All these, 
as well as the experience on the risk, go 
to show what the proper rate is. 





While the inspection service of a lia- 
bility company is valuable in guarding 
against the mechanical hazard, yet most 
companies look into the moral hazard 
more than anything else. The moral 
hazard in liability insurance requires 
something of a trained eye to detect. If 
jhe head of an establishment or foreman 
is inclined to be careless, this quality runs 
through all the shop. A careful employer 
keeps his machinery in good condition, 
stops to make repairs, puts proper safe- 
euards about exposed parts and does 
everything to keep the condition of the 
plaint in tiptop shape. This results in 
fewer accidents, while a careless or in- 
different employer or foreman overlooks 
these features, and accidents result. A 
liability company desires accurate knowl- 
edge regarding the reputation of an em- 
ployer in this regard. 





A well-known liability underwriter says 
that agents and field men pay too little 
attention to the work of learning their 
business, and that as a result they are 
not in position to accomplish what might 
be done. Shortly after entering the 
work he began to look into the scope of 
casualty insurance and he became con- 
vinced that an agent should attempt only 
one or two branches of the business and 
study them thoroughly in order to accom- 
plish the best results. The casualty busi- 
ness, to be conducted as it should be, re- 
quires the highest grade of talent. 





Work if you want to be happy. 





Surety and Fidelity 


In some of the smaller points there still 
exists among the people the notion that 
personal bond should be given by local 
men. The citizens seem to be suspicious 
of bonds of a nonresident corporation. 
Some agents in meeting this objection 
make the mistake of laying too much 
stress on the greater financial ability of 
a bond company when compared with 
private individuals. As there is much lo- 
cal pride in such communities and people 
view their leading and wealthy citizens 
with much satisfaction, an agent who en- 
deavors to disparage the financial capacity 
of these men will antagonize the inter- 
ests who have the placing of the bond. 

George W. Childs of the Illinois Surety, 
in commenting on this subject, says that 
the agent should show the results in case 
of embezzlement. The bondsmen might 
be seriously crippled and it would react 
on the community. It would divert pri- 
vate means from local channels. 

Instances can be cited where compara- 
tively wealthy men out of public spirit 
went on a bond and were financially 
ruined. These men are for the most part 
the backbone of the town and their loss 
affects the entire community. 











The surety agent can pick up much in- 
formation from daily papers that he can 
use in his work. There are notices of 
new contracts of all kinds, new buildings 
to be erected, estates to be probated, men 
selected for positions where a fidelity bond 
is required, court cases that require bond, 
and so on. The agent should form the 
habit of culling from the papers “leads” 
for business. There are trade papers that 
give news regarding new contracts, reports 
of legal proceedings and the like that are 
avenues of information. The larger and 
more personal an acquaintance an agent 
has with attorneys, architects and court 
officials, the better for himself, as these 
men always have advance information on 
bonds. 

The agent who can talk with intelli- 
gence on the special line where a bond 
is required, who can advance information 
of material value, will impress the appli- 
cant as one who knows his business. Un- 
less an agent is well acquainted with the 
different conditions affecting the bond he 
may lead his company into an undertak- 
ing whose hazard is greater than it antici- 
pates. 





Almost every agent is a member of 
some secret order, some of whose offi- 
cials have to give bond. This is desirable 
business and where such bonds are han- 
dled by local lodges instead of a general 
contract made with some surety company 
by the supreme body to write all the local 
officials, the agent who is a member 
should have a strong hold on the busi- 
ness. This secret order of fraternal so- 
ciety business is worth going after. 





Walter Faraday of the Metropolitan 
Surety agency in Chicago gives a great 
deal of his time to judicial bonds. A 
few points brought out in a recent paper 
read by him will be of practical value to 
agents. 

He says that 90 percent of the judicial 
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business is controlled by lawyers, and it 
is well to keep in touch with them to find 
out about their cases and then make ar- 
rangements with attorneys to take charge 
of any surety work that they have and 
thus relieve them of this burden and de- 
tail. The surety man should keep in 
touch with recent legislation in his state 
applicable to bonds, as in this way he can 
give valuable assistance to attorneys when 
they have not had time to make special 
investigation as to proper procedure. 

Mr. Faraday suggests that it is advan- 
tageous to follow the litigation conducted 
by local attorneys to learn who their 
clients are and when any of them have 
a big bond a surety man knows what law- 
yer to go to regarding it. 

In probate court work Mr. Faraday says 
that the agent should exercise consider- 
able ingenuity and judgment. If he finds 
that it is advantageous to have joint con- 
trol he must show the benefit of it to 
the assured. Where the assured is apt 
to be erratic and not to be depended upon: 
joint control should be demanded. If, 
however, a man of good business ability 
and financial worth has to give a bond, 
joint control may be waived. 

In executing a bond for an administra- 
tor Mr. Faraday thinks it well to inspect 
the court records to see that the first ad- 
ministrator complied with all the orders 
of the court and made proper accounting. 
Regarding appeal bonds Mr. Faraday 
believes these are the most hazardous, and 
he declares that a bond should never be 
executed without good collateral for the 
amount of judgment, estimated costs and 
interest for about two years. 

Bonds for receivers and trustees in 
bankruptcy, he believes, are the most satis- 
factory class of bonds. He thinks they 
are profitable, as the premiums are paid 
out of the insolvent estate and a close 
watch is kept by creditors. All checks 
are countersigned by the official referee 
and the expenditures are authorized by 
the same person. 

Bonds given to a sheriff, such as in- 
demnifying bonds where execution is 
levied and forthcoming bonds in attach- 
ment and replevin, are very unsatisfactory 
in most communities, owing to the ex- 
treme difficulty in obtaining proper ter- 
mination of liability. 

Mr. Faraday states that it is essential in 
executing judicial bonds to see that evi- 
dence of termination can be obtained when 
the proper time arrives. When a patron 
will not pay a renewal premium and it is 
impossible to obtain a cancellation of lia- 
bility, serious trouble arises. 





Agents will sometimes find it advan- 
tageous to call attention to the superiority 
of corporate over personal bonds because 
of the different attitude of courts toward 
surety companies and irdividuals. When- 
ever it becomes necessary to call upon a 
surety to make good there is a common 
tendency to deal gently with him if he is 
an individual. He gained nothing by sign- 
ing the bond usually; often he did it for 
friendship’s sake» and there is a feeling 
of pity for him. On the other hand, a 
surety company receives no sympathy. It 
assumed the risk for pay and the trans- 
action is purely a business one. It must 
pay up if a claim is made out. This dif- 
ference in attitude often results in consid- 
erable loss to estates, cities, counties or 
others where the bond is a personal one, 
while if there had been corporate surety 
the full amount of the loss or of the bond 
would have been required. 





There is a tendency among surety men, 
of some of the larger cities especially, to 
get together. It is a movement that 
agents in all points might well emulate. 
The surety business is growing and re- 
forms are setting in. The companies and 
agents see the fallacy of inadequate rates. 
While states and municipalities as a rule 
require the signing of joint and several 
bonds, surety men believe that cities can 
by ordinance change the requirements so 
that each company will only have to write 
its own policy, its liability being limited 
to that amount the same as is the case 
in fire insurance. This is the only just 


and proper method. As is now the case 





is liable for the full 


each company 
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amount of the bond if any other company 
fails. If companies could write separate 
bonds, following the fire insurance sys- 
tem, surety underwriting would be sim- 
plified and placed on a basis where there 
was a reasonable limit to exposure. 

One surety man suggests an interesting 
plan as to large bonds, and that is to 
have the first company take $200,000 and 
be liable for that amount of loss before 
the others were called upon. Statistics, 
it is said, show that a surety company is 
seldom called upon to pay more than 
$200,000 on a contract bond, so the addi- 
tional indemnity could be written at a 
comparatively low premium. There are 
a number of methods being suggested as 
to handling large lines and some im- 
proved method is certain to be adopted. 





It is not belittling the person requiring 
a bond nor a reflection on his honesty for 
an agent to refer to the service a bonding 
company gives which a private individual 
cannot or would not give. The surety 
company which furnishes a large bond is 
very sure to keep in touch with the person 
bonded. It knows his habits. If the com- 
pany becomes suspicious it can immedi- 
ately let itself be felt. A personal bonds- 
man would feel some hesitancy in prying 
on a fellow townsman’s affairs. The 
surety company naturally desires to pro- 
tect itself. It is its special business to 
go on bonds, while it is not the business 
of the private individual. Therefore the 
surety company by devoting itself to this 
line knows all the possible dangers and 
is ever alert to reduce them. This service 
of the surety company, aside from its in- 
demnity, is valuable to a community. A 
defalcation, even if the money is all paid 
back, is a disaster to any town. It is 
something that any good citizen abhors. 
Its effect is baneful. 





IMPORTANCE OF COLLECTING 
PREMIUMS WITHOUT DELAY 





Concerning the importance of prompt 
collection of premiums, the Metropolitan 
Surety says: 

“We trust that agents do not lose sight 
of the fact that insurance rates are based 
upon the premium being paid strictly in 
advance. No credit is allowed by the 
company. The very terms of the policy 
forbid it, and it has even been held in 
law that the granting of a policy to the 
assured without payment of premium en- 
titles him to demand back from the com- 
pany a return premium in cash though 
he has never paid a cent. This has oc- 
curred more than once, and is the result 
of giving out a policy without having a 
clear understanding as to the payment of 
the premium. Therefore, a policy is just 
like a cash banknote for the amount of 
premium it represents. 

“This granting of credit is probably as 
detrimental to the interests of the agent 
as it is to that of the company. The as- 
sured, when he requests the issue of a 
policy, is generally prepared to pay for 
it, and if not, he will have an understand- 
ing with the agent as to the payment. If 
he has no such understanding, the agent 
should request him to pay the premium 
upon presentation of the policy, because 
he is more likely to do it then with good 
grace than he is at any other time. If 
the agent extends to him a credit of 
fifteen days he will want thirty, and if 
extended a credit of thirty days he will 
expect sixty, and with the result that if 
no loss takes place within the sixty days 
his desire for the policy has, to a great 
extent, lessened, and in nine cases out of 
ten he will return it for cancellation. He 
then, naturally ashamed of his repudia- 
tion, becomes cool if not positively un- 
friendly in his relations with the agent 
and assumes an injured attitude, all of 
which could have been prevented had the 
agent acted upon strict business principles 
and made it understood that no credit 
is given for the payment of premiums.” 





If we perform thoroughly and well the 
simple duties of to-day, we shall be the 
better fitted for the more strenuous ones 
of the morrow. 





Accident and Health 


Let every accident man get up a list 
including every special agent of fire in- 
surance companies he knows. These are 
men who travel all the time among local 
agents. Add to this list all the travel- 
ing life insurance men he knows. Then 
get up a list of other men that travel. 
This gives him a fine array of prospects. 
These men are all impressed with the 
dangers of the road. Begin a system 
of follow-up letters and personal solici- 
tation. Perhaps some of the men live 
at a distance and you will have to write 
to them. Those near at hand you can 
see personally. 

A good policy to present to men get- 
ting fair salaries is the death and dis- 
memberment contract with no weekly 
benefits. Most men of this caliber re- 
ceive their salaries even if laid up, but 
the death and dismemberment feature is 
attractive. However, the weekly bene- 
fit and other customary conditions of the 
usual policy will appeal to the average 
man. 

The death and dismemberment con- 
tract is an excellent talking point to 
introduce an accident policy. 

While men of large incomes may not 
be drawn to the regular accident policy, 
one that pays good indemnity for death 
only or dismemberment appeals to them. 

The Fidelity & Casualty says that 
while it has a big call for its $50,000- 
$100,000 death and dismemberment pol- 
icy, the same policy with a weekly in- 
demnity feature is a better seller. 











Personal accident agents can find ex- 
cellent canvassing material by getting sta- 
tistics from the life agents as to acci- 
dents. Their records show that many 
death claims paid are due to accident. 
Take the Union Mutual Life, one of the 
smaller companies. Last year, of the poli- 
cies put on the books in 1906, there were 
nine deaths from accident. Of these, four 
had been in effect less than a month. 





The Philadelphia Casualty says: “The 
experience of this company, like that of 
other companies that have undertaken 
to insure women, has_ unfortunately 
demonstrated the fact that housekeepers, 
dressmakers, matrons in public institu- 
tions, nurses, theatrical and concert per- 
formers, and all women who are com- 
pensated entirely upon a commission 
basis, are unprofitable risks, and we are 
therefore obliged, very regretfully, to 
announce that the company will not is- 
sue policies to such persons, anything 
in the company’s manual to the contrary 





notwithstanding. We also class bridge 
builders, express messengers, mail agents 
or postal clerks on train, farmers, mu- 
sicians, structural iron workers, train- 
men, yardmen in railroad service, elec- 
tric light employes, miners and lumber 
mill employes as undesirable risks.” 





A subscriber writes to ascertain 
whether the Travelers has a policy that 
pays the face of the policy plus the 
weekly indemnity in case of death. The 
policy referred to stipulates that it will 
pay the face of the policy if death oc- 
curs within ninety days. If, however, the 
assured dies as a result of the accident 
within 200 weeks from the date of the 
accident but after the ninety days, the 
face of the policy plus the weekly in- 
demnity is paid. It is seen that such a 
claim is very rare, as death from acci- 
dent occurs in almost all cases soon after 
the injury. 





The Travelers has this to say about the 
effect of the accumulative feature in poli- 
cies: 

“Four years ago this company incor- 
porated in its combination accident poli- 
cies the accumulation provision, without 
increased charge to its policyholders, and 
extending by a rider to old policyholders 
the accumulation benefits which were 
printed in the new contracts. Although 
the concession is comparatively recent, it 
has already cost the company in increased 
payments to policyholders over $55,000. 
It may be interesting to know, now that 
this feature has been in force a little over 
three years, how much the company’s out- 
standing liability has been increased. We 
find that. without receiving a penny of ad- 
ditional premium, we have increased our 
outstanding liability under this feature 
alone so that it now stands at $37,000,000. 
This figure is a large one. Has the accu- 
mulation feature justified itself? We be- 
lieve it has. 

“First, in the influence it has in pre- 
venting twisting of policies. 

“Second, in the saving of renewals. 

“Third, and most important of all, in 
that it provides to the estate of the pol- 
icyholder, who keeps his insurance in 
force from year to year, an increased 
amount of protection, which, when acci- 
dental death occurs, gives increased sub- 
stantial benefits to those left dependent.” 





There has been some discussion among 
companies as to overweight risks. Some 
take the ground that they cannot be writ- 
ten at any reasonable rate, while others 
feel that either the premium can be in- 
creased or indemnity scaled to cover 
the corpulent man, so that he can 
get insurance on fairly reasonable terms. 
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The overweight risk is much more 
susceptible to disease and accident than 
the normal risk. If a eompany gets a 
sufficient volume of this special class, its 
own experience in time will be a guide for 
the future. 





STATISTICS SHOW ACCIDENT 
INSURANCE TO BE NECESSARY 





The Travelers gives some food for 
thought as to the need of accident in- 
surance as follows: 

How widespread accidents resulting in 
death or disabling injuries have become, 
the United States census report makes 
glaringly evident with its totals of ten 
million people killed or injured every 
year; how the death ratio from acci- 
dents is mounting up is evidenced by the 
actuarial statistics of the different in- 
surance companies, both life and acci- 
dent, that should make us sit up and 
take notice. 

For instance, in the five years be- 
tween 1897 to 1901 deaths from accident 
amounted in the experience of this com- 
pany, life insurance department only, to 
7.7 of the whole number of deaths, and 
every added year without exception has 
shown an increase in this percentage, 
10.5 percent in 1904 and 11.1 percent in 
1905. 

One of the largest of the New York 
life insurance companies has just issued a 
circular showing that between July 1 
and August 31, 1906, eighty-five out of 
nine hundred deaths were due to acci- 
dent, which shows the experience is 
widespread. The daily papers in your 
locality feature only sensational acci- 
dents, but every day these newspapers 
afford convincing proof of the preva- 
lence of accidents locally. 

Every man should consider how per- 
fectly helpless he is in the face of 
accidental causes. The carelessness of 
a man may bring no consequences upon 
himself, but the most disastrous conse- 
quences on others. 

A man may lose his presence of mind 
and run back into the danger he was 
endeavoring to avoid. The man in a 
passenger coach, contributing nothing ex- 
cept his mere presence, falls a victim to 
the carelessness, the mistaken judgment 
of some switchman or engineer. A car 
wheel may break, a rail in the track 
may be broken, a switch light gone out, 
despite all precautions on the part of 
the railroad, no one is really to blame, 
it just happened. 

Picture to your prospect how sud- 
denly things come up, and what possi- 
bilities throw themselves before the most 
careful driver—the dangers of a runa- 
way or a wheel breaking, another team 
suddenly turning in front of him, or a 
careless pedestrian. The man _ walking 
along the street is in danger every step 
he takes, and every step he takes places 
him in the way of ever-changing condi- 
tions of danger; they are so many he 
can’t illustrate them all to his own mind. 
Even the home and office life offer pos- 
sibilities, a thousand little things besides, 
that don’t seem adequate to produce any 
real injury, yet in the aggregate count 
up into the hundreds of thousands. 
Even little things result in death in ways 
which do not seem possible unless you 
have happened to be brought in contact 
with them. 

We are all in a rush, and we are all 
doing little things likely as not to re- 
sult in our own injury and the injury 
to someone else, generally someone else. 
Our city streets are congested. All 
things are in a rush, and every mother’s 
son of us takes risks in order to save 
a minute, whether we have anything to 
do with that minute when saved or not. 
Cautious or risky, accidents happen. If 
a man hasn’t been injured yet, he is just 
so much nearer the time when he is 
going to be. In 1905 the Travelers paid 
$1,405,000 as a result of accidents for 
death and disability benefits. Over 1s,- 
ooo wage-earners received indemnity, and 
the contributing causes numbered over 
a thousand, not one exactly similar to 
the other. 
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Miscellaneous Lines 


An agent writes to us regarding the 
general water damage policy of the Mary- 
land Casualty, mention of which was 
made in a recent issue. This policy covers 
damage from water and there are various 
ways in which such damage can take 
place. It may come from some accident 
to the sprinkler system or steam heat 
and hot water pipes may leak. Some 
buildings have large tanks on the roofs 
to supply the sprinkler system, and these 
are liable to leak or collapse. There may 
be some accident to the plumbing, win- 
dows may be open or broken through a 
rain storm, roofs may leak or sewers and 
drains may not be able to carry off the 
water fast enough. These are some of 
the ways in which goods can be damaged 
by water. It would seem that this policy 
meets a demand, and the agent, even if 
he does not represent the Maryland Cas- 
ualty, no doubt would be able to broker 
some business of this kind. 








Bank burglary companies say there 
have been more bank robberies in the 
daytime during the last two months 
than for two years previous. Expert 
cracksmen seem to have discovered that 
it is easier to get money from a small 
town bank during the noon hour, when 
most business men are home at dinner, 
than doing the work at night. 

The big eastern company that was 
threatened with expulsion from the 
bank burglary compact because it vio- 
lated compact rules is still cutting the 
rates. Its infractions were chiefly in 
giving more liberal features than the 
regular policy calls for. 

One of the newer companies in the 
business that was not in the compact 1s 
cutting rates and writing business that 
other companies will not take. Its 
greatest greed seems to be for mercan- 
tile burglary. It takes almost any risk 
offered, without inspection. 





Here is the form of an “ad” for bur- 
glary agencies which can be gotten out 
on cards or circulars for enclosures: 


YOUR NEWSPAPER 
WILL TELL YOU 


that burglaries, robberies and thefts 
occur daily. Because you have never 
been robbed in the past, you may 
think you will be immune in the fu- 
ture—the other victims thought that, 
too. You need, protection against 
loss, and against the worry caused 
by the dread of it. 


COMPANY 


will make good your losses, and re- 
lieve you from all worry if you have 
one of its Burglary Insurance poli- 
cies. The cost is small, the comfort 
great. A postal or phone call will 
bring full information. 

(Space for agent’s imprint.) 





There is scarcely a fire insurance man 
who cannot add to his income by getting 
a burglary policy on a customer’s resi- 
dence. Burglary insurance is an effective 
line to work. In the larger points, there 
are probably numerous incidents of theft. 
In smaller towns, where police protection 
is inadequate, the argument for burglary 
insurance is still stronger. Every well- 
regulated business house has a safe. Get 
the house to insure it against burglary. 





The sprinkler leakage business is yet 
a small branch of casualty insurance, 
but it is growing rapidly. The most 
of this business is written by the Mary- 
land Casualty, United States Casualty, 
Springfield Fire & Marine and American 
Lloyds. The Maryland Casualty last 
year wrote over $85,000 in premiums on 
sprinkler leakage. Agents who are look- 
ing after this business might find it to 
their advantage to cultivate the acquaint- 
ance of the representatives of the big 
sprinkler companies in the various large 
cities. Among the leading manufacturers 
of sprinklers are the following: Gen- 
eral Fire Extinguisher Company, Provi- 


dence; International Sprinkler Company, 


Philadelphia; Manufacturers Automatic 
Sprinkler Company, Philadelphia; Ni- 
agara Fire Extinguisher Company, 


Akron, Ohio; Phoenix Fire Extinguisher 
Company, Chicago; John Simmons Com- 
pany, New York; H. G. Vogel Company, 
New York. 





The following are the causes assigned 
by claimants for 5,000 plate glass losses 
paid by the Casualty Company of Amer- 
ica: 

No. of 


Losses. Causes, 


Stone or other missiles. 
Wind. 

Pistol shots. 

Burglars. 

Settling of building. 
Runaway horses. 
Explosions. 

Drunken persons. 
Articles falling against glass. 
Imperfect setting. 
Transoms falling. 

3 “Unknown.” 

Cleaning windows. 

4 Doors slamming. 

4 Warping of frames. 

2 Blasting. 


During 1905, the Hartford Steam Boiler 
made 291,041 inspections, averaging 797 
inspections per day for every day in the 
year, including Sundays; and if the en- 
tire premiums received were charged 
solely for these inspections, the sum of 
$4.22 would represent the average cost, 
to the assured, of each inspection. 
It discovered 155,024 defects, averaging 
424 defects per day for every day in 
the year, including Sundays; and if the 
entire premiums received were charged 
solely for the discovery of those de- 
fects, the sum of $7.92 would represent 
the average cost, to the assured, of the 
discovery of each defect. 

The company discovered 14,209 danger- 
ous defects, averaging 39 dangerous de- 
fects per day for every day in the year, 
including Sundays; and if the entire pre- 
miums received were charged solely for 
the discovery of dangerous defects, the 
sum of $86.44 would represent the aver- 
age cost, to the assured, of the discov- 
ery of each dangerous defect. The Hart- 
ford discovered 753 defects so vital as to 
lead to the condemnation of 753 boilers, 
thus condemning, on an average, two boil- 
ers per day for every day in the year, in- 
cluding Sundays; and if the entire pre- 
miums received were charged solely for 
those inspections in which defects were 
discovered of so serious a character as 
to justify the condemnation of the boiler, 
the sum of $1,631.10 would represent the 
average cost, to the assured, of each in- 
spection resulting in the condemnation of 
a boiler. 





Now is the time for agents to solicit 
plate glass insurance. Those in a posi- 
tion to know declare that manufacturers 
will soon advance the prices on glass. 
Then there is considerable talk about the 
companies getting together to observe 
rates. This means that plate glass in- 
surance will cost more. It is a good 
argument to use with the owner of a 
building. The small towns open an in- 
viting field for the agent to cultivate. 





The Casualty Company of America, in 
one of its folders, gives the following 
reasons “Why I Should Insure My Plate 
Glass,” which any agent may use to ad- 
vantage: 

“The Casualty Company of America’s 
experience shows that one loss is paid for 
every five policies issued. 

“I am much more likely to have a loss 
by accidental breakage than by fire. 

“T cannot afford to run the risk of 
having a loss as well as a regularly or- 
ganized company. 

“The price of plate glass has greatly 
advanced and the rates of insurance re- 
main comparatively low. 

“T cannot, as a rule, recover the value 
of my glass from the person or persons 
who break it, as they are generally irre- 
sponsible.” 





There is no harm in being an optimist 
in hope if you are a pessimist in prepara- 
tion; in other words, “Hope for the best 
and prepare for the worst.” 











Industrial Disability 


The insurance departments this year 
in the annual reports required companies 
to separate the items of policy fees and 
actual premiums. Thus on the $1 a 
month business $12 would be reported as 
a yearly premium and the rest of the first 
payment as a fee. Companies charge dif- 
ferent fees, but no accounting is made 
by the agents to the home office as to 
fees. The agent collects what he desires 
and it is his. The departments find it 
difficult to get any way near accurate re- 
turns on fees, because the companies 
themselves do not know whether agents 
have collected all or part of the regular 
fee. Some companies try to get their 
agents to demand full payment, but the 
agents largely use their discretion. 

It would seem that there should be 
more regularity as to the collection of 
fees. If one man is charged $5 for his 
first premium, everyone else should pay 
the same price. The fact that one man 
can get all or part of the fee off and an- 
other be forced to pay in full, is a con- 
dition that will lead to trouble. 

It would seem to be a desirable plan 
for the industrial agents to organize local 
associations and have some mutyal un- 
derstanding as to fees. If $5 for the first 
month is too much, let it be reduced, but 
whatever fee is charged, let it be col- 
lected from everyone alike. When once 
an agent starts to rebate part of the fee, 
he will find it difficult thereafter to sell 
a policy for the full premium. 

One official believes that in the applica- 
tion the applicant should state just what 
amount he paid as a policy fee. 











The General Accident has gotten out 
a special accident policy with no sick 


benefits. For $1 a month the following 

benefits are given: 

Class. Monthly. Death. 

AA $75 $600 
A 65 500 
B 50 400 
Cc 45 300 
D 40 300 
E 35 200 
F 30 100 
x 30 100 

xx 30 100 


Male applicants are taken at the same 
rate of premium up to 60 years. From 
60 to 65, 50 percent additional premium 
is required. Females are insured at the 
same rate as males up to 50 years of 
age, according to the classifications of 
occupations and restrictions regarding 
same for writing females laid down in 
the manual, which do not refer to house- 
wives and domestics. From 50 to 60 
years, 50 percent additional premium is 
required. Ten percent increase is granted 
for annual, and 5 percent for semi- 
annual premiums paid in advance. 
Triple benefits for death and accident 
while on passenger conveyances, includ- 
ing vessels. The beneficiary is insured 
for one-half the principal sum in case 
of death from travel accidents. 





To the man who has the right stuff 
in him there is good money in being dis- 
trict manager of a disability company. 
In the country districts a manager should 
make from $800 to $2,000 a year. If 
there are some fair towns in his territory 
he will net a larger sum. Some district 
managers are making $5,000. Most com- 
panies give a profit-sharing contract to 
the manager and the amount of the net 
earnings are to some extent subject to 
his administrative ability. He, too, gets 
renewals, so that stimulates him to make 
the old business persist. 

The personal work of a manager is his 
most remunerative labor. He should fol- 
low a railroad line and stop at each 





Why Bankers’ Agents Are Making Money 


Because they have the best policies and represent 
the best company. We offer four distinct, clear-cut, 
up-to-date policies, covering accident or accident 
and sickness combined, ranging in cost from $1 per 
month to $50 per annum. Reliable agents wanted, 


with or without previous experience, 
particulars. 


Bankers Accident Company 
Des Moines, Iowa 


Write for 


town and clean it up. Then let him 
make the inland points. When he strikes 
a town, he should go to the mayor or 
some prominent and well-known man. 
His application should be secured. Then 
get the names of a dozen men in town 
who might be interested. When a half 
dozen applications have been secured they 
form a fine nucleus. When the town has 
been worked, get some man to drive with 
you into the country. It is well to hold 
back some applications to show the farm- 
ers. The man accompanying you should 
know the country and the farmers. Go 
out one road and back another. 

While the manager is working in the 
community he should be on the outlook 
for some man to act as agent. He should 
take the man with him and train him well. 
He should remain until he feels the agent 
understands the business. 

Every once in a while the agent should 
be visited, so he can be stimulated and 
encouraged. 





Agency Manager Luther of the North 

American calls attention to the demands 
of many agents that companies make 
concessions in claims where “influential 
citizens” are involved. The number of 
these “influential citizens’ seems to be 
on the increase. When a _ policyholder, 
through neglect, ignorance or forgetful- 
ness, forfeits some right under his policy, 
he looms up as an “influential man.” If 
his demand is granted and he is handed 
money, to which he is not entitled, the 
agent declares he can get a lot of extra 
business. 
Mr. Luther says that agents are using 
this argument more and more wher 
claims arise. He thinks it rather strange 
that the claimant’s “influence” has not 
come to the front before. Has the claim- 
ant’s influence been used in the upbuild- 
ing of the agency? Has his cooperation 
been used in securing applications? 

If the policy has been sold right, if the 
holder understands its conditions, so that 
he can comply with them, no reasonable 
man will find fault with a company that 
lives up to its contracts. When a policy 
is sold on its merits and its conditions 
are known, there will be no complaint 
as to the company living up to its part 
of the _contract. A misrepresented or 
unexplained policy is very sure to cause 
trouble when a claim comes. 





A manager, who has spent years in the 
commercial accident business, says that 
the industrial disability companies are 
cutting into the business of the regular 
accident companies, and he believes that 
more of the latter class will be forced 
into taking up industrial disability. He 
says that many clerks and other business 
men on small salaries find that industrial 
disability meets their requirements bet- 
ter than regular accident insurance. A 
man who can carry a $10 accident policy 
can generally carry a $12-a-year indus- 
trial disability policy. The latter does 
not pay as much for accidental death, 
nor does it give indemnity for so long 
a time for nonfatal accidents, but it gives 
indemnity for as long a period as a man 
is likely to be laid up, and it gives sick 
benefits, which are very important to the 
salaried man. 





Some of the companies have adopted 
the profit-sharing plan in their agencies 
and most agents are pleased with it. An 
intelligent agent is able to discriminate 
against poor risks and keep down the 
losses, because the larger the profits, the 
greater the sum coming to the agent. 
The agent is thus a partner with the 
company, and it is to his interest to de- 
velop a profitable business. Some of the 
fire insurance companies have adopted the 
profit-sharing plan and it has proved suc- 
cessful. 





That is good advice Elbert Hubbard 
gives when he says that an employe 
should work for a man and not work him. 
Be loyal to your company and your em- 
ployer. Don’t knock your superior. Give 
him your best service, your time and 
brains. Speak well of your company, let 
people know you represent it in season 





and out. 
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All the lines of the Empire State Surety 
in the west after May 1 will be in charge 
of George E. Cutler, western manager, 
who now has all except surety. When 
the Empire opened an office in Chicago it 
appointed ex-Congressman George P. Fos- 
ter as general agent for the surety lines. 
President Tomlins has been anxious to 
get all his western business under a sala- 
ried manager. This is the only reason for 
the change, as Mr. Foster has given the 
company a_ Satisfactory adminstration. 
James P. Redmond, the assistant secre- 
tary and underwriter in the Foster gen- 
eral agency, will become resident vice- 
president and have charge of the surety 
underwriting in Mr. Cutler’s office. He is 
a very competent man and was formerly 
at the home office. The change takes 
place May 1. 

President Tomlins of the Empire State 
has been on a western trip, arranging for 
the consolidation. 





Blount Now Is President 


Fred M. Blount, vice-president of the 
Illinois Surety, has been elected presi- 
dent of the company, succeeding I. L. 
Ellwood of DeKalb, IIll., who is retiring 
from active business. Mr. Blount has 
been the active man in the company for 
some time. It has declared its first 
dividend of 2% percent semiannually. 
The company is meeting with success in 
its operations. 





Ohio Returns for 1906. 
The following is the Ohio record on 
casualty and surety for 1906, showing 


premiums, increase over 1905 premiums 
and losses paid in 1906: 


Prem. Incr. Losses. 
MOR tks essa’ $1,480,248 $192,547 $591,582 
Serres 98,748 8,448 23,691 
rr 133,791 6,201 56,858 
~ ee 541,841 156,150 91,351 
Fly Wheel...... 4,9 4,943 12,925 
Health 166,273 38,965 63,909 
Serer. 1,016,441 125,052 411,710 
Live Stock...... 10,72 2,530 2,085 
Plate Glass..... 116,269 6,145 39,508 
rae 11,683 4,608 1,662 
Steam Boiler... 130,589 4,404 14,968 
Work Coll...... 9,592 9,592 4,429 





*Includes fidelity. 

The total premiums for 1906 are $3,- 
721,143, increase $547,084, total losses 
for 1906 $1,314,677, decrease $112,615. 





Do Not Affect United Surety 

President Penniman of the United 
Surety, in referring to the indictment of 
former President Bryan and former 
Treasurer Mason of the company, de- 
clares that neither has been connected 
with the company for some time and does 
not own any stock. The charges have 
nothing to do with the present manage- 
ment. The recent examination by the 
Maryland department and the department 
of justice of the federal government 
showed the company to be in sound finan- 
cial condition. 





May Prepare Important Paper 

It is stated that in view of the opinions 
expressed by Actuary S. H. Wolfe of 
New York in the examination of the Na- 
tional Surety, he will be invited to pre- 
Pare a paper to be read before the next 
meeting of the Insurance Commissioners’ 
convention. President W. B. Joyce of the 
National Surety, in his recent communi- 
cation to the Maine, Virginia and Minne- 
Sota departments, says: 

“We therefore take the liberty of sub- 
mitting for your consideration the sug- 
gestion that your examiner shall have the 
Teports of all the surety companies ready 
for submission to the insurance commis- 
Sioners at their next convention, and at 
that time call the officials of the surety 
companies together to meet with the com- 





Moines. It is capitalized for $100,000. Its 
specialty will be the insuring of registered 
cattle and horses. Following are the head 
officers: H.C. Wallace, president; G. C. 
Carpenter, vice-president; C. C. Loomis, 
secretary; C. H. Martin, treasurer. 





Pays Extra Sum First Year 

The Standard has gotton out a new ac- 
cident policy, paying $50 in addition to 
the death benefit the first year The clause 
reads: 

“If the insured shall suffer accidental 
death during the first year of the life of 
this policy, the company will pay in addi- 
tion to the death benefit an amount equal 
to fifty dollars for each one thousand dol- 
lars of the principal sum of this policy.” 





Cutting on Bank Burglary 
Up to a few weeks ago, notwithstand- 
ing the collapse of the bank burglary 
compact, rates were being fairly well 
maintained. Now, however, there are 
unmistakable evidences of shading rates 
and companies are meeting competition. 





Pangborn Contract Is Revoked 

The contract of George W. Pangborn 
of Indianapolis, general agent of the 
Metropolitan Surety for Illinois, Indiana, 
lower Michigan and Ohio, has _ been 
revoked by the company. Burt Miller, 
superintendent of agents, is in tempo- 
rary charge. J. M. Sprague is managing 
the Ohio field. 

Mr. Pangborn, however, it is said, is 
going to stand his ground, and probably 
will contest the company’s move. 





May Have Accident Feature 

It is said that at the next annual con- 
vention of the Amalgamated Association 
of Iron, Steel and Tin Workers, an 
accident insurance feature will be 
adopted. Two years ago the association 
arranged for a death benefit, and the 
members are so well pleased with this 
that they feel they will be able to con- 
duct the accident department just as 
successfully. Up to this time many of 
the lodges have opposed anything of the 
kind, but it is said that most of them 
have been won over. The department 
will be conducted in connection with the 
lodge work, if it is adopted. 





To Extend Fellow Servant Law 


The extension of the “fellow servant” 
law to a number of operations is pro- 
vided in a bill introduced in the Minne- 
sota legislature by Representative W. I. 
Nolan. The law at present is applied 
only to railroad companies. The bill 
provides that every employer in the 
state shall be liable for all damage sus- 
tained by any agent, servant or employe 
on account of personal injuries received 
by such agent, servant or employe in the 
course of his employment without con- 
tributory negligence on his part in con- 
sequence of the fault or negligence of 
any other agent, servant or employe, in 
operating street cars which are propelled 
by any but animal power; in any trench, 
sewer or excavation work; in construc- 
tion work, through the use of any pile- 
driver, locomotive, engine, derrick or 
other machine or appliance operated by 
mechanical power; in the erection or 
demolishing of any building, etc., when 
such injury is caused by a defective 
scaffold, hoist, derrick, tool or appliance; 
in working of any mine, canal or quarry, 
or about any private works; in the use 
of explosives. 

The servant or employe so receiving 
such injury shall not be deemed to have 
assumed the risk of such injuries unless 
it shall affirmatively appear that the per- 
son so injured had actual knowledge of 
the existence of such defect and appre- 
ciated the risk attendant upon the same. 





General Manager 
Liability, Accident, Health 
and Credit 


CHARLES L, RAYMOND 
Genl, Agt., Michigan 
Majestic Bldg., Detroit 
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$15,500.00. 


Our records show that counting only 113 of our 
agents, their new business IN ONE WEEK amounted 
to $15,500 in premiums. That is at the rate of $135 

man. 

Are you satisfied with your commissions > 

Are you writing $135 a week? 

Why not? 

We can help you. We will gladly send you our 
booklet "Some Information and a Question" on request. 


It will interest you as it tells about our agency methods— 
Modern Methods that Mean Money. 


THE PENNSYLVANIA CASUALTY COMPANY, 
CASH CAPITAL, $300,000. M. G. NICHOLS, 3D VICE-PRES. 
483 SPRUCE ST., SCRANTON, Pa. 











CITIZENS’ TRUST CO., Gen’! Agts., 
State of Wisconsin, Milwaukee. 


FRED S. JAMES & CO., Managers 


Casualty Company of Mmerica | 


FINANCIAL STATEMENT DECEMBER 31, 1906. 





Reserves and Surplus to Policyholders - = =  Si,738,466.62 ~d.- 
oe : for Illinois and Iowa, Chicago, Ill. 
BS Sie os iaaetmee ects” | CENTRAL AGENCY, INC., Gen’l 
Fatgeterdtame mm Merete Gmail 8 | 6 Agt., Indiana, Traction Terminal 
Fees Cpe cnn aR Bldg., Indianapolis 


THE LESLIE H. WEBB CO., State 
Agts. for Ohio, Cleveland 

S. M. FERRIS AGENCY, Gen’! Agts. 
Union Trust Bldg., Cincinnati 
DETROIT INSURANCE AGENCY, 
LTD., Gen’l Agts., Michigan, 
Hammond Bldg., Detroit, Mich. 


Very troty yours, 
The 
(Bigned), 
RECORD FOR 1906 


Increase tn Gross Asseta = = $233,676.04 Increase in Reserves - 
increase In Net Premiams «. = 194,696.31 Increase ia NET SURPLUS 


Company of New York. 
E. T. PERINE, General Manager, 





* © $132,966.96 
* 100,709.09 


Casually Company of Mmerica 


ROBERT b. ARMSTRONG, President 
Home Office, New York 
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$2.54 Wi mer. 








“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them, 

Good Contracts in Good Territory to Good Men, 

Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill. 


ILLINOIS SURETY COMPANY 


HOME OPFICE: NEW YORK OFFICE: 
184La Salle St., Chicago 513 Hanover Bank Bldg. 


ISAAC L. ELLWOOD, President 
ALBERT J. HOPKINS, Vice-Prest, 
FRED M. BLOUNT, Vice-Pres. 
GEO. W. CHILDS, Asst. Sec’y. 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota, Wiscon- 
gin. Obio, Nebraska, lowa, Missouri and 

entueky. Its bonds insure. Its rates 
and service are satisfactory. 


Correspondence and Applications Solicited 
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In an action for damages the burden 
of proving that the employe had such 
actual notice and assumed the risk to 
be determined by the jury. This act 
is in addition to any statute of the 
state imposing a liabiilty for negligence. 





Surety Deposits Required 

The QOhio insurance department, after 
investigating the laws of various states 
regarding deposits required of surety 
companies, has formulated rules under 
which it will determine which are special 
and which general deposits. Special de- 
posits are not admitted as assets in 
Ohio, but liabilities secured by these de- 
posits are also deducted from liabilities. 

The Ohio department gives a summary 
of the laws of the various states and 
amounts of deposit required, as follows: 

Special deposits: Alabama, $50,000; Dela- 
ware, $10,000; Georgia, $25,000; Louisiana, 
$50,000; Montana, $50,000; New Jersey, $50,- 
000; Oregon, $50,000; South Carolina, $25,- 
000; Utah, $25,000. 

General deposits: Idaho, $25,0000; Mary- 
land, $100,000; Massachusetts, $100,000; New 
York, $100,000 to $250,000; Ohio, $30,000 (re- 
pealed 1902, but not withdrawable till ob- 
ligations at that time are discharged); 
Oklahoma, $50,000 and at least one-half of 
annual premiums earned by the company 
in the preceding year in the territory; 
Pennsylvania, $100,000; South Dakota, $20,- 
000; Tennessee, $25,000; Texas, $50,000; 
Virginia, $10,000 to $25,000 (5 percent of 
capital); West Virginia, 20 percent of capi- 


tal, not less. than $50,000 nor more than 
$75,000. 





Water Meter Insurance 

The Water Supervision Company has 
been organized in New York to insure 
subscribers against loss by defective 
plumbing and bad reading of water me- 
ters. The new corporation will make 
monthly inspections of water meters and 
general plumbing, to the end that all 
waste in the matter of water supply and 


consumption may be at once detected 
and_ stopped. 
It has been not unusual for owners 


of dwellings and apartment houses to 
find their water bills mysteriously doubled 
and sometimes tripled from year to year 
without apparent cause. Sometimes, 
upon investigation, it has developed that 
most of the water billed has leaked from 
defective pipes. At other times defective 
meters have contributed to the added 
cost. 

The new company will insure sub- 
scribers against drains such as _ these. 
Each month it will furnish a certified 
reading of the meter, and any anomaly 
revealed by this inspection will be at 
once investigated and its cause ascer- 
tained. The charge for this service is 
said to be very low, and to more than 
repay the outlay in saving on water bills. 


CASUALTY APPOINTMENTS 


Wisconsin 


4Etna Life—H. A. Moehlenpah, Clinton. 

American Bonding—Jacob Kramer, Mil- 
waukee. 

Atlas Cas.—C, J. Van Heuklon, Appleton; 
Paul Moebius, Milwaukee; R. V. Bullis, Eau 
Claire; W. 8S. Rublin, Marinette; F. J. Dup- 
less, Lyndon Station. 

London Guarantee—Elex Johnstone, Chip- 
pewa Falls. 

New Amsterdam Cas.—E, D. 
Marinette, 

Time Indemnity—W. 
C. H. Hood, Milwaukee; E. A. 
Linden; F. C. Mohs, Burlington. 

U. 8S. Fid. & Guar.—Louis C. Mohr and 
Charles Lenz, Green Bay; L. A. Schmitz 
and W. C. Kadwon, Manitowoc. 

U. 8. Cas.—S. W. Whitemore, Superior; 
L. J. Moss, Superior. 

Wisconsin Cas.—E, F. Colwell, Jr., Mil- 
waukee; C. A. Edwards, Wausau. 

Michigan 

United Surety—Erwin N. Ball (vice T. 
D. Kearney), Ann Arbor. 

Peoples Health & Acci.—Charles Billin- 
ger, Imdale; John De Vries, Holland; 
Robert B. Beatty, Merrill; Dwight Van 
Horn, Prairieville. 

Cas. Co. of Amer.—J. Jay Raby, South 
Boardman 

Federal Cas.—Vernon Van Buren, Port- 
land; A. J. Lynd, Saginaw. 

General <Acci., Scot.—C. B. Herman, 
Carleton. rm 


Lloyds Detroit. 
No. Amer. 


North- 

port. 

U. 8S. Health & Acci.—Richard Cheney, 
Alpena; Adrian Van Putten, Holland. 

U.S. Cas.—F. R. Davis, Northport; R. 
T. Jackson, Port Huron. 

Mich. Benevolent—W. W. Gorthy, 
Moorestown. 

#®tna Indemnity—C. S. McDonald, De- 





Grimmer, 


Hall, Readstown; 


Heberlein, 


Gl.—F. O. Gaukler, 
Acci.—F. R. Davis, 





troit; G. B. Fowler, Detroit; Woolfott & 
Macomber, Flint; D. W. Chase, Midland. 

American Credit Indem.—-E. G. King and 
W. J. Richardson, Detroit. 

American Bank—J. C. Van Auken, White 
Cloud. 

Federal Cas.—O. E. Byer and Ernest 
Gilbert, Sturgis; C. J. Pries, Saginaw. 
Pee Cas.—F. J. Fisher, Grand Rap- 

Ss 


New Amsterdam Cas.—R. H. Fleming, 
Clarksville. 

N. Amer. Acci.—W. H. Cotharin, Flint; 
R, J. Stilwel, Fenton; C. F. Hosmer, Matta- 
wan. 

Travelers—D. J. Hagerty, Grand Rapids. 

Peoples Health & Acci.—E. J. Noble, 
Grand Rapids; John O. B. Brown, Lansing; 
C. H. Gould, Rosebush. 

U. 8S. Acci.—John Jodloski, Detroit. 

Missouri 

4Etna Indemnity—Miss Ruth H. Page, 
Chillicothe. 

Bankers Surety—Frank W. Wilbur, Kan- 
sas City. 

Fid. & Cas.—J. A. Talbot, Fayette; C. C. 
Low, Kansas City; E. R. Cowan, E. M. 
Davis & Co., H. J. Diekneite and J. H. P. 
Stevens, St. Louis. 

Great Eastern Cas.—L. O. Weakley, St. 
Joseph; Walter Kemper and William Mil- 
burn, St. Louis. 

Ind. & O. Live Stock—W. O. Proctor, 
Doniphan; J. T. Norton, Downing; Doran 
& Watkins, Memphis. 

Maryland Cas.—F. C. Botkin, Ellington; 
Canady Bros., Marionville; W. A. Koone, 
St. James; J. F. Bartels, St. Marys. 

N. J. Pl. Gl.—J. W. Brown, St. Joseph. 

No. Amer. Acci.—S, J, Hendsen, Lutes- 
ville; C. A. James, Benton City; L. Bam- 
ber, Nevada. 

Standard Acci.—J. D. Mills, Springfield. 

Title Guar. & Surety—F. R. Porter, Kan- 
sas City. 

U. S. Cas.—C. E. Craig, Kansas City. 

U. S. Health & Acci.—T. C. White, Wil- 


liamsville. 
Indiana 
American Bonding—W. E. Barton, Spen- 
cer. 
Empire State Surety—Hammond & 


Schaaf, Hammond. 

General Acci., Scot.—J. C. Dodson, Cam- 
bridge City; Vincennes Agency Company, 
Vincennes. 

U. S. Fid. & Guar.—Shattuck & Schuetz, 
Brazil. 


CASUALTY NOTES 


A. F. Ramsey, president of the Indiana 
& Ohio Live Stock Insurance Company, is 
dead. 

The directors of the Empire State Surety 
recommend that the capital, $750,000, be 
reduced to $500,000 and the sum realized 
be added to surplus. 

The Travelers Indemnity, recently ad- 
mitted to Missouri, has appointed Turner 
& McNichols, Kansas City, and John §&. 
Turn, St. Louis, managers in those cities. 

The Atlantic Casualty with $100,000 capi- 
tal is being organized at Philadelphia to 
do a health and accident business, with 
headquarters in the North American build- 
ing. It will be financed by the American 
Underwriting Company, which will act as 
its general agent. The first $25,000 has 
been paid and the rest is to be sold to the 
public at $15 a share. Irvin Zimmerman, 
the vice-president, is the main man in the 
company. 





TRAVELERS MAKES CHANGES 

S. R. McBurney, manager of the Trav- 
elers for Missouri, Arkansas and Okla- 
homa, has been appointed superintendent 
of_ agents at the home office. Maj. H. 
A. Giddings, assistant superintendent of 
agents, also becomes superintendent. H. 
B. Knowlton of Peoria, Ill, manager 
for Kentucky and Illinois, becomes dis- 
trict superintendent in the life and ac- 
cident. department for Illinois, Indiana, 
Missouri and Kentucky, with headquar- 
ters at St. Louis. W. W. Keen, home 
office representative in the southern 
states, becomes district superintendent for 
Maryland, Virginia, West Virginia, the 
Carolinas, Tennessee, Georgia, Alabama, 
Mississippi, Florida and Louisiana, with 
headquarters at 718 East Main street, 
Richmond, Va. 

Superintendent of Agents McBurney 
will devote his time to life and accident, 
while Major Giddings will have charge 
of the agency work in the liability de- 
partment and the Travelers Indemnity. 

W. W. Le Beaume, who has been do- 
ing special work in the liability depart- 
ment, is assigned the work of assisting 
agents in the solution of problems and 
difficulties and keeping them informed 
as to the plans and purposes of the home 
office. His title will be agency assistant. 

B. F. Gallant, liability manager at 
Minneapolis, becomes assistant to the 
vice-president at the home office, and 
will work in the life and accident de- 
partment. 





THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 


oa ever enacted 


ed, 
ith the Company's vast resources—greater b 
in the world—now closely invested in the most profi 


With an economy of 
it 


the front rank held by it for sixty-four years as, 


y many millions than those of any other company 
table securities consi it wit! y, 
management equalled by few and excelled by none, maintains its place in 


The best dividend-paying company, 


The best company for policy-holders, 


The best company for agents. 


Apply for agency to 
GEORGE T. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORK 
34 Nassau Street, New York, N. Y. 























The Penn  [ acum 

e ARE 
Mutual Life | semen 

OF PHILADELPHIA CITIZENS OF 
THEIR 

HAS FURNISHED en 

Perfect Protection at Proper Rates conmmanes 

FOR 59 YEARS 


PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Account 
Individual Policyholders’ Account 
Policies Automatically Non-Forfeitable 
Surplus can be withdrawn any time 


Very Liberal Contracts Offered to Agents able 
te Handle Special Proposition 


CHICAGO OFFICE, 1003 Manhattan Bldg. 





Columbian National 


Life Insurance Company 
BOSTON ; , ; + MASS 





Incorporated under the laws 
of Massachusetts 





PERCY PARKER, - - - President 
FRANKLIN W.GANSE, - Vice-Pres. and Di- 

3 rector of Agencies 
FRANCIS P. SEARS, Vice-Pres. and Comptroller 


WILLIAM H. BROWN, Secretary and Treasurer 


C. V. FORNES, New York - - - 
GEO. H. HOLT, Chicago ~ - @ Vice- 
JOHN D. DAVIS, St. Louis - - -{ Presidents 
R. M. HOTALING, San Francisco - 





An Important 


Announcement 


To good men looking for a favorable con- 
nection with a young company issuing 


POLICIES THAT SELL 


Good territory, experienced management, attractive 


contracts. Ask for “ An Up-t 


ate Proposition.” 


U. S. Annuity & Life Insurance Co. 
Heyworth Bailding, Chicago, Hlinois 





Lincoln National Life 
Insurance Company 





Paid-Up Capital, $150,000 








Our new IDEAL POLICY with guaranteed, 
interest-bearing annual dividend coupons, is the 
most attractive policy now in the market, and 
the easiest to sell. 

Good territory open in Indiana, Ohio and Michi- 
gan for men of ability and with good clean records. 


ARTHUR P. HALL, Secretary 


"FORT WAYNE, IND. 
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IN LIFE INSURANCE CIRCLES. 


STATE LIFE HAS BEGUN SUITS 








Will Endeavor to Collect 
Amounts from the Former 
dent and Vice-President 


Large 
Presi- 





The State Life has begun suit at In- 
dianapolis to recover from ex-President 
Sweeney and ex-Vice-President Quinn 
the sum of $80,000, alleged to have been 
misappropriated by them. The complaint 
is that after getting an option for the 
purchase of the present building of the 
company for $850,000, they conspired to 
raise the price to $950,000 and divided the 
additional $100,000 as follows: $25,000 to 
Sweeney, $25,000 to Quinn, $30,000 to 
one of the former owners, who helped to 
negotiate, and $20,000 to a real estate 
agency. The company attempts to make 
Sweeney and Quinn responsible for all 
but the real estate firm’s $20,000 commis- 
sion. It is asserted that the $25,000 re- 
ceived by Quinn went into his residence 
property, and Mrs. Quinn, who is joint 
owner, is therefore made one of the de- 
fendants in the suit, the company claim- 
ing an equity in the property. It is set 
out at the time of the transaction Sweeney 
and Quinn were trustees of the company 
and had no right to misappropriate or 
divert the company’s money in their trust. 
The Sweeney home was sold week before 
last for $60,000 and his household effects, 
horses, carriages, etc., valued at $25,000, 
will be offered at auction April 3 and 4. 
The attorneys for the company, while 
looking up Quinn’s property by the suit, 
do not say how they will recover from 
Sweeney. The latter says he has no plans 
for the future except to take several 
weeks’ rest. He is of opinion, however, 
he will continue to live in Indianapolis. 





Testimonial for State Life 
Auditor Billheimer of Indiana has given 
the State Life a valuable certificate. He 
has issued the following statement: “To 
Whom It May Concern:” 


This is to certify that this department 
has just concluded a minute and detailed 
examination of the business and affairs 
of the State Life Insurance Company, 
and, as the officers charged especially 
with the supervision of the insurance 
companies organized under the laws of 
this state, it affords me pleasure to be 
able to announce to the policyholders of 
the company that it is a safe and solvent 
institution. 

Any criticism that may be contained in 
my official report, when the same has 
been completed and filed, will relate to 
the management of the company under its 
old organization. 

The company has recently been reor- 
ganized, with the addition of six new di- 
rectors and the election of new officers 
in the places of those who resigned, and all 
of these are business men of character and 
standing, and entitled to the confidence of 
the company’s policyholders and the people; 
and the board of directors as now consti- 
tuted assures the future economical and 
conservative management of the company. 


Copies of this have been sent to the 
more than 30,000 policyholders of the 
company. 





Opens a Chicago Office 

The National Life Annuity of Jackson- 
ville, Ill., has opened a Chicago office at 
92 La Salle street, with M. C. Gray, for- 
merly with the United States Life Endow- 
ment, as manager. F. H. Rowe, formerly 
attorney for the Illinois insurance depart- 
ment, is at the head of the National. 





Go with Knights of Pythias 

Merchant & Jaquith, Chicago mana- 
gers of the Fidelity Mutual Life, have re- 
Signed to become connected with the 
Knights of Pythias insurance depart- 
ment. Most of their time has been given 
to transferring old business of the Fidel- 
ity to the legal reserve basis. 

Mr. Jaquith has a contract as superin- 
tendent in Wisconsin and Michigan for 
the Knights of Pythias, and Mr. Mer- 
chant as superintendent in New York and 

aine. Mr. Jaquith has his territory 
well organized; in fact, during March he 
stands third in the amount of business 
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Annual Dividends 


Lincoln ational Life 


Gross Assets 
$172,815.08 


of Fort Wayne, 


Tn Force Dec. 31, 1906 
$1,310,000 


APPROVED SECURITIES ON DEPOSIT WITH AUDITOR OF STATE, - - 
THE COMPANY HOLDS FOR ITS POLICYHOLDERS $8.60 OF ASSETS FOR EACH $1.00 OF LIABILITIES 








Accumulative Dividends 


Insurance Company 


Indiana 


Surplus to Policyholders 
$152,809.13 


$103,505.00 


and issues all desirable forms of policies to men and women, with provisions 
and options more flexible and liberal than those of any other company 


5 Year Dividends 


Guaranteed Dividends 


Dividends Non-Forfeitable in Case of Death 


30 Days’ Grace without 
Interest 


Other Policy Features just as liberal. 


60 Days’ Automatic Extension 


End of First Year 


6 Months’ Automatic Extension 
End of Second Year 


No “ifs,” “ands,” “maybes” or “buts” in Lincoln Life Policies 


Examined by the State Insurance Department and Found RIGHT 


OFFICE OF 


AUDITOR OF STATE INDIANA 
JOHN C. BILLHEIMER, AupiTOR 
J. E. REED, DuPpury AupiToR 


INDIANAPOLIS, MARCH 12th, 1907. 


LINCOLN NATIONAL LIFE INSURANCE COMPANY 


Gentlemen:— 


After having carefully scrutinized the report of the examination of your Company recently made in 
accordance with my instructions, and after having discussed with the examiner your method and plans of 
doing business, I can say that 1 believe them to be er in accord with sound underwriting principles. 


The management of your company seems to me to 


e conservative and the statement of the finan- 


cial affairs of the Company as made by the examiner shows it to be entirely solvent and able to carry out 
Very truly yours, 
JOHN C. BILLHEIMER, 


all of its contracts, 


Auditor of State. 


Contract with a company which is Right, whose policies are Right and 
whose contracts with agents are Right, and DO IT NOW 


ADDRESS THE HOME OFFICE FOR TERRITORY IN 


MICHIGAN—INDIANA—OHIO 











Western Ohio 
DAYTON to LIMA 


OPEN TO 


Keen and Clean Life Ins. Agents. 
Company, Contracts, 
Commissions “O. K” 

ADDRESS 


BRUEHL & COMPANY, Gen. Mgrs, 
Fourth National Bank Building, Cincinnati 

















PrEeRLess—Having no peer or equal; unequaled; 
superlative, as peerless beauty and spgieety. 
— weoster. 


THAT APPLY DEFINES THE 


AMERICAN ASSURANCE COMPANY 


— AND ITS — 

NEW PEERLESS POLICY, which Is the perfec- 
tion of industrial health, accident and life insurance 
protection in one contract. 

This Company Issues also a Straight-Life policy, 
maximum $250, and a Special Preferred for profes- 
sional and business men, guaranteeing a weekly in- 
demnity for sickness or accident, and $100.00 to 
$250.00 in event of accidental and natural death. 


surance. 

POPULAR PLAN—$1.00 a month. Old-Line 
Stock Company. Assets (over) $250,000.00. De- 
posited with Commonwealth of Pennsylvania to 
guarantee contracts, $150,000.00. 

Agents wanted everywhere on salary and com- 
mission contracts. Address, 


AMERICAN ASSURANCE COMPANY 
14 8S. Broad Street. Philadelphia. Pa. 





SEND FOR OUR PRICES ON 


POLICY LABELS 


The Western Underwriter Co., Chicago 


T.R. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. 
will not bear investigation, do not waste time or postage. 


If your antecedents 


FRANK E. HITCHCOX, Field Manager 
WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med, Director 





THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 
The Best Company for the Agent 


because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619.517.39 
LIABILITIES, 53,794:524.89 


JESSE R. CLARK, BE. P, MARSHALL, 
President Vice-President 





ALLAN WATERS, Sup’t of Agents 


INCORPORATED 1861 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 


JAMES W. HULL, President 
THBO. L. ALLEN, Secretary 
J. M. LES, Sovgaey. , 
ROBERT H. DAVENPORT, Ass't Beo'y 


All polici issued by the BERKSH give to the 
saci peices sieentens of the perfected Non-Forteiture Law 
of voy usetts. tk ‘ we 

rtn ie or taking an examine 
new polay content 200 Edagened by the BERK IRE, 


A.K. HANNE, Gen’l Agent Northern Ohio 
$19-320 Williamson Bidg., Cleveland 
J EIN A. R- NUOLD, Gew'l Agent Southern Ohio 
arew Bldg., Cincinnati 





21 
WILLIAM D. WYMAN, Gen'l Agent for Illinois 
100 Washington 8t., Chicago 








THE WESTERN UNDERWRITER. 
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written out of forty-two superintendents 
in the employ of the insurance depart- 
ment, Knights of Pythias, which on Jan. 1 
this year commenced issuing ordinary life, 
twenty-payment, yearly renewable, and 
term to age 65 contracts. providing 
for annual dividends. Rates all based 
upon the American Experience table, with 
3% percent interest. 

Former Insurance Commissioner Host 
of Wisconsin is general manager of the 
insurance department, Knights of Pythias. 





LEGISLATION ON LIFE INSURANCE 





Review of What Has Been Done 
Various States Is Given by 
Weekly Underwriter 





Of the seventeen adjourned legislatures 
eight—those of Kansas, Indiana, Idaho, 
Montana, South Carolina, Utah, West 
Virginia and Wyoming—made practically 
no changes in their insurance laws. Noth- 
ing of importance was done in Alabama 
except the imposition of increased insur- 
ance taxes. The fate of the series of life 
insurance bills prepared by the Committee 
of Fifteen of the Chicago conference is 
interesting. They were designed for in- 
troduction in all the states, with the fond 
view of thus accomplishing uniformity in 
the union. Our record shows that they 
were introduced in whole or in part, 
mainly through the influence of the insur- 
ance department commissioners thereof, 
in exactly twelve states. They passed in 
North Dakota and Delaware, but the gov- 
ernor of the latter state vetoed the bill re- 
quiring apportionment of surplus on poli- 
cies heretofore issued. In Minnesota five 
of the bills were passed and four were de- 
feated, among them the apportionment 
and standard policy forms bills. Missouri 
passed four, but the apportionment and 
standard policy form bills were not 
among them. North Carolina adopted 
only the bill prohibiting political contribu- 
tions and South Dakota only the bill pro- 
viding for apportionment of surplus on 
policies heretofore issued, the same that 
the governor of Delaware vetoed. New 
Hampshire also defeated the same bill. 
The Committee of Fifteen legislation 
failed wholly in Indiana, Montana and 
West Virginia, and is still pending in IIli- 
nois, Michigan, Nebraska and Tennessee. 
Six states have legislated on the proposi- 
tion to oblige life companies of other 
states to invest the larger part of their 
reserves on policies written in the legis- 
lating states in the securities thereof. In 
Arkansas, Tennessee and Texas bills to 
this effect are still in committee and are 
being vigorously opposed by Chairman 
Cleveland and Secretary Cox of the Asso- 
ciation of Life Insurance Presidents. In 
the other three st Missouri, North 
Carolina and West Virginia—this legisla- 
tion has failed. In volume there have 
never before been in any one year so 
many bills to make new and revise old in- 
surance laws. As indicated by results to 
date the product will be diversified. Much 
will be superfluous, and some will be radi- 
cal and potentially dangerous. Uniform- 
ity will be still further away from reali- 
zation. The storm centers are Wiscon- 
sin, Tennessee, New Jersey, Texas and 
Massachusetts.—W eekly Underwriter. 





The senate bill, making it mandatory 
upon all life companies operating in Ar- 
kansas to invest 75 percent of the reserve 
fund held for policyholders in securities in 
that state, passed after being amended so 
as to provide that where insurance com- 
panies have money invested in railroad 
bonds that only the amount of mileage 
within the state, as compared with the 
entire mileage of the road, be considered 
as an investment in Arkansas. 

The house insurance committee in Min- 
nesota has reported for passage the bill 
requiring an annual apportionment on 
policies heretofore issued. The bill has 
passed the senate and is the last of the 
committee of fifteen bills to be passed out 
of the house committee. 

The insurance committee of the Wiscon- 
sin legislature has decided that all persons 
appearing before it must submit to ques- 
tioning by members. There was some ob- 
jection to this by those making arguments, 
but the members held that this was the 
best method of securing information. 


Dr. J. W. Glover of the University of 


Michigan, who assisted the Wisconsin in- 





vestigating committee, has been employed 
by the Wisconsin joint insurance commit- 
tee of the legislature to act in an advisory 
capacity at the hearings on the bills. 

The most interesting storm center is 
Wisconsin, where the joint insurance com- 
mittee is giving hearings to insurance men. 
The committee seems bent on recommend- 
ing the investigating committee’s bills, al- 
though the companies are putting up a 
heroic fight. 





Gives It Clean Bill 

The Lincoln National Life of Ft. 
Wayne, Ind., has been examined by the 
Indiana department and, in view of the 
life insurance revelations in that state. 
Auditor Billheimer’s comment is signifi- 
cant. He commends the company’s meth- 
ods and management, which he declares 
is “thoroughly in accord with sound under- 
writing principles.” The auditor says the 
management is conservative and the ex- 
amination shows the company to be in 
sound financial condition. 

The Lincoln National entered Michi- 
gan, opening general agencies at a number 
of points. It is now entering Ohio, and is 
giving some good contracts. The Lincoln 
National thus goes into territory free 
from “schemes.” 





CONFERENCES ARE BEING HELD 





Some Doubt as to Whether Indiana’s 
Auditor Will Modify Some of 
the Orders 





No authoritative word is given out as 
to whether Indiana life companies are 
going to comply with Auditor Billheim- 
er’s demands that they cease writing 
special contracts and that they file with 
him copies of all the kinds of policies 
they issue, have issued, or intend to 
issue. The companies have until April 
1 to say what they will do and until 
April 15 to do it. There are confer- 
ences practically daily between the audi- 
tor and company officials, and rumors 
are persistent that the younger Indiana 
companies are urging modification of 
the order with regard to special con- 
tracts. Some say the auditor will yield; 
others that he is in earnest. He is an 
astute politician, and it is said his in- 
surance reforms will end like so much 
political fireworks—sputter, then out. 
Those that know him as an officer, 
rather than as a politician, say he means 
business, that he is going to be the act- 
ive as well as official head of the insur- 
ance department, and that the Indiana 
companies, or any others, will constantly 
have to show him personally that every- 
thing is all right. 





Bankers Reserve of Freeport 

The Bankers Reserve Life Association 
of Freeport, Ill, is being organized to do 
business on the assessment plan. As 
soon as 500 applications are received ap- 
plication will be made for a charter. The 
plans are based somewhat on those of the 
Bankers Life of Iowa. The annual rate 
per $1,000 will be 30 cents multiplied by 
number of years of age of the applicant. 

The applicant must also pay member- 
ship and medical examination fee. Certifi- 
cates will be issued in amounts from $500 
to $5,000. The age limits are 18 and 50 
years. 

The officers are as follows: 


President—Walter B. Erfert. 

Secretary—F. C. Wenthe. 

Treasurer—L, R. Jungkunz. 

Chief Medical Examiner—Dr. J. F. Fair. 

Superintendent of Agencies—S. C 
Brock. 

Mr. Erfert was for many years with 
the German Insurance Company of Free- 
port and is chief examiner in the new 
western department of the Williamsburg 
City Fire. Mr. Brock comes from Sa- 
vanna and is a capable agency man. 





Wisconsin Report Published 

The report of the Wisconsin life in- 
surance investigation committee is now 
off the press and is comprised in a 
volume of about three hundred and fifty 
pages. Besides giving a synopsis of the 
investigations of the Northwestern, Union 
Central and Wisconsin Life, the report 











WANTED 
PlbetiioG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 





in MEN—MAKE HONEY 


nsurance Com- 
nang = @ profitable 
mann 

Prudential Trepresen- 
tatives make money, 
They have most varied 
forms of policies and 
advantageous con- 
tracts with liberal 
commissions. 

The attention of 
= men, particu 
— oung abn start 
ng 


ee 
e Sah e 
PRUDENTIAL ~~. 
mas THE f ~— 


STRENGTH OF 


GIBRALTAR 2 


mm, pony is 
cia. 

rite Any rive information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 


lacorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NOWARK, N. J. 








YOUNG MEN 


Here is an opportunity to 


MAKE MONEY 


representing a thoroughly up-to-date and progressive Life Insurance 


Institution. 


Ordinary Life, Twenty Payment, Yearly Renewable, Term to age 65 


CONTRACTS 


providing for annual dividends; rates based on American Table of 


Mortality with 344% interest. 
features after three years. 


Incontestable, paid-up, loan and extended 


Experienced solicitors and energetic young men wanted for the 
unusually good opportunities we are in a position to offer. 
Write for full information regarding our liberal contracts to field 


representatives, 


INSURANCE DEPARTMENT, K. of P. 


ZENO M. HOST 
General Manager 


Home Office, Manhattan Building 


CHICAGO, ILL 





The Man That Has 
Sold Insurance 


in Illinois, Ohio, West Virginia, 
Pennsylvania or New Jersey can 
secure a Salaried Position as In- 
structor of Agents by applying in 
person or by letter to the 


Pittsburgh Life and Trust Company 
Sixth and Liberty Streets 
PITTSBURGH, PA. 


The Non-Estimator 





Entirely New Policies (New York Stand- 
ard) b E WASHINGTON LIFE Insur- 
ance Company of New York. The People 


Have Been Clamoring for LOW RATES and 
HIGH GUARANTEES. WE HAVE THEM. 
Capital Stock $500,000. Surplus In- 
o_ $400,000 in 1906. Assets, 1814 Mil- 
ons 
CORRESPONDENCE INVITED from Life, 
Fire and Accident producers in Ohio, Ken- 
tucky and West Virginia. Send for Cards of 
Rates and Commissions. Our new line of 
liices are QUICK sellers. Address, 
r. E. C. SKINNER, Geseral Manager, 
901 Unten Trust Bidg., CINCINNATI, OHIO 


THE GAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 











Capital and Surplus, $312,000.00 
Productive and successful agents yo in Middle, 
Western and Southwester’ Staten, to sell the most 
attractive policy issue! 





Commercial Life 


Insurance Company 


Incorporated under the laws of the 
State of Illinois 





T¢ 
iv 


NOW MAKING VERY 

ADVANTAGEOUS CON- 

TRACTS TO AGENTS 
622 First National Bank Bldg. 


CHICAGO 





To get results use the 
Waat Colamn of The Western Underwriter 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 








Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 
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contains considerable miscellaneous mat- 
ter, compiled by the committee and by 
Dr. James W. Glover, its actuary. Con- 
siderable attention is given to the funda- 
mental principle of life insurance, and 
there is special consideration of the 
subject of dividends. The report forms 
the basis of the discussion which is now 
taking place at Madison. 


Dayton Officers Elected 
The Dayton (Ohio) Life Underwriters 
Association has elected the following offi- 


cers: 
President, Hamilton Kerr, Mutual Ben- 
fit 


First vice-president, F. M. Thomas, 
Equitable of New York. 

Second vice-president, W. R. Sullivan, 
Travelers. 

Secretary, Job Hill, Michigan Mutual. 

Treasurer, R. M. Miller, Provident L. & T. 

Executive Committee—H. Kerr, Job Hill, 
R. M. Miller, F. M. Thomas, D. C. Brower, 
National of Vermont; S. E. Herrman, Union 
Central; O. N. Gaylord, Equitable of Iowa; 
J. P. Morgan, Phenix Mutual. 


Detroit Life Men to Meet 

The Detroit Life Underwriters Asso- 
ciation is arranging for an exceptionally 
interesting entertainment and banquet on 
the occasion of the annual “ladies’ night.’ 
It will be held on April 1 at the new Ho- 
tel Tuller, on Grand Circus Park. Gov- 
ernor Fred M. Warner and Insurance 
Commissioner Barry are to be present. In 
view of the fact that the legislature is in bi- 
ennial session, and that insurance legisla- 
tion of exceeding importance has been in- 
troduced, the presence of the governor 
and insurance commissioner will add in- 
terest to the occasion. 





McMullen a Globe Trotter 

President McMullen of the National As- 
sociation of Life Underwriters, who re- 
cently paid a visit to a number of the 
southern associations, is now on the Pa- 
cific coast visiting associations there and 
stimulating interest in the agency move- 
ment. He visited Los Angeles, San Fran- 
cisco and Portland, and on his return 
home will take in a number of associa- 
tions. 





Reorganizing on Stock Basis 
The Central Life of Ottawa, Ill., which 
has met with unusual success, is now re- 
organizing as a stock company, with $100,- 
000 capital. It has been operating on the 
assessment basis. 





Organizing an Agency Company 

The Marquette Mutual Life of Chi- 
cago will soon turn its agency force 
and operations to an incorporated agency 
company having $10,000 capital and which 
will be increased from time to time. 
It will start with the general agency of 
Illinois and Pennsylvania. 


Indiana Agents to Meet 

The Indiana Association of Life Un- 
derwriters will hold its annual banquet 
at the Grand Hotel, Indianapolis, Monday 
evening, April 15. The ladies are to be 
invited and the men are entering en- 
thusiastically into the preliminary ar- 
rangements. There will be four or five 
speakers and the committee that has this 
part of the program in charge has in 
mind some of the orators of the country. 
For the last two years the banquets 
have been stag affairs, but previous to 
that ladies were the chief part of the 
company. Their presence this year will 
assure unanimous attendance on the part 
of the members of the association, it is 
calculated. There will be about 150 
plates. 


Decision Against Federal Life 


In a case in which the Indiana appel- 
late court decided that the Federal Life 
must pay a death claim presented to the 
Model Life before the Model Life rein- 
sured in the Federal, the court decided 
that a reserve fund which was made a 
trust fund by the charter and by-laws of 
a mutual company for the payment of 
death losses cannot be transferred after 





a policyholder’s death in payment for re- 
insurance for the living members so as 
to defeat the claim of the beneficiary un- 
der such policy, and that a company that 
had actual knowledge that a policyholder 
had died and that a physician had certi- 
fied he died from natural causes shall not 
be relieved from the effect of such notice 
by a private assurance that he died from 
suicide. 





Metropolitan’s Liberal Action 


All persons insured in the Metropoli- 
tan Life under whole life industrial poli- 
cies now 75 years of age are relieved 
from further payment of premiums. The 
rule is effective as of Jan. 1. Increased 
reserve and premiums to be returned 
amount to about $1,000,000. 





Southern Companies Get Agents 


It is stated that in several of the 
southern states at least 40 percent of the 
life insurance agents have gone with 
the new southern companies and that 
most of the big business is being written 
by that class. The south is enjoying an 
unexampled period of prosperity and 
the southern companies appear to be 
sharing in it. 





LIFE NOTES 


The Lincoln Life is being organized at 
Philadelphia. 

The North American Life of New Jersey 
has been admitted to Wisconsin. 


The Puritan Life of Providence, R. I., 
with $100,000, proposes organization. 

The Penn Mutual General Agency Asso- 
ciation will hold its annual meeting at 
Savannah, Ga., May 14-16. 

Secretary C. H. Bacall of the Hartford 
Life, who suffered a stroke of apoplexy last 
December, died a few days ago. 


T. J. Fleming. formerly in Wisconsin 

with the New York Life, becomes Wis- 
— state agent of the North American 
uife. 

Capt. L. D. Frost of Winona, Minn., 
has been elected assistant secretary of the 
newly organized Liberty Life of New 
York. 

The Philadelphia Life has been admitted 
to Ohio and has gotten an organization 
started. It will also enter Missouri and 
Wisconsin. 

The American Life of Chicago, which 
was licensed some months ago, is confin- 
ing its operations to its home city. It 
has a number of agents. 


President James McCartney of the 
United States Life Endowment of Chicago 
has gone to Sherman, Tex., on a protracted 
stay and will probably not return until 
July. 

It is generally believed that the vacancy 
in the agency at Detroit of the Connecti- 
cut Mutual Life is to be filled by one of 
the eastern representatives of the com- 
pany. 

J. L, Ferguson, manager of the Pruden- 
tial in Chicago, will move his office to the 
Marquette building. E. A. Davis, man- 
ager of the Washington Life, will move to 
the Tribune building, Chicago. 


The receiver for the American Mutual 
Life, defunct, of Elkhart, reports to the 
court, after long investigation, that the 
officials of the company invested over 
$200,000 of the company’s funds in their 
private enterprises. 

G. W. Horstman, for years cashier of the 
Germania Life at St. Louis, becomes super- 
intendent of agents in charge of the com- 
pany’s Missouri business, succeeding J. C. 
James, who resigned to become president 
of the Universal Life. 

S. R. McBurney, general agent of the 
Travelers at St. Louis, who has been ap- 
pointed superintendent of agencies with 
headquarters at Hartford, will be succeeded 
on April 1 by W. A. Galentine, formerly 
St. Louis manager for the Prudential, 

F. W. Burlingham, assistant manager of 
the C. D. Norton general agency of the 
Northwestern Mutual in Chicago, has re- 
signed to become assistant manager of 
Peabody, Houghteling & Co., the large 
real estate, loan and investment concern 
of Chicago. 

M. L. Alexander of Ardmore, I. T., for 
four years general agent of the Penn Mu- 
tual for Indian Territory, becomes gen- 
eral agent of the Illinois Life for the 
state of Oklahoma, soon to be. For the 
past year he has been the largest producer 
in Indiana Territory. 

D. C. McKee, for a number of vears con- 
nected with M. L. Cohn’s general agency 
of the Royal Union Mutual Life, at Chi- 
cago, has been appointed manager of the 
National Life, U. S. A., for western Wash- 
ington, with headquarters at Seattle. He 
is an active man and will make good. 

The Northern Life of Chicago has ap- 
pointed Sam Houston, formerly agency di- 
rector of the New York Life at Grand 
Rapids, Mich., as its agency director at 





Joliet, Ill., with twelve counties; also Geo. 
T. Wilson at Quincy, Ill, with fifteen 
counties, and J. H. Nattress at Rockford, 
Ilil., with ten counties. 

The Midland Mutual Life of Columbus 
has begun work in the Cincinnati terri- 
tory by appointing C. J. Bratten as mana- 
ger, with offices in the Union Trust build- 
ng. 

A possible explanation of the ease with 
which O, L. Van Laningham gave up his 
contracts with the State Life is that he 
was anxious to get control of the agency 
force for the new company he is organizing 
in Kansas. Samuel Quinn, ex-vice-presi- 
dent of the State Life, will be superinten- 
dent of agents for the new western com- 
pany. 


THE WEST AND THE NORTHWEST 


(Continued from Page 7.) 
Minneapolis office. The Brennan com- 
pany has done an extensive business in 
its line in Wisconsin and is taking this 
step to broaden its field of operations. 








COLORADO BUSINESS FOR 1906 





Some High Loss Ratios Are a Fea- 
ture, the Average Being 54.66 
Percent for All 





The net premiums for Colorado last 
year were $2,681,188. The losses paid 
were $1,455,219, the loss ratio being 54.66. 
The average rate on 1906 business was 
$1.39. The Hartford leads in amount of 
premiums, it having $124,478. The Home 
of New York comes next with $102,190. 
The Continental wrote $90,048; the L. & 
L. & G,, $80,775; the National of Hart- 
ford, $95,086. There are a number of 
high loss ratios, those over 70 percent 
being Atlas, 70.18; Austin, 337.77; Con- 
cordia, 107; California, 81; Equitable, 
79; Firemens Fund, 70.88; German Alli- 
ance, 71.7; Globe & Rutgers, 360.56; Home 
of New York, 100.24; Hartford, 73.95; In- 
demnity, 82.76; Law Union, 116.78; Mos- 
cow, 70.7; Mercantile, 415.77; Phoenix of 
London, 80.14; Phoenix of Connecticut, 
87.34; Pelican, 113.9; Palatine, 102.4; 
Royal, 101.38; Skandia, 259.5; Western 
of Canada, 87.2. 





Jack Goes to Queen City 

William A. Jack, formerly with Farm- 
ers & Merchants as Nebraska special 
agent, later with the National Mutual of 
Omaha as South Dakota state agent, has 
been appointed state agent for the Queen 
City Fire for Nebraska, with headquarters 
in Omaha, succeeding John M. O’Neill, 
who has been placed in charge of the local 
department of the same company. 





Antirebate Bill Introduced 


A bill of great importance to insur- 
ance men of Minnesota has been intro- 
duced in the legislature of that state by 
Senator Henry McColl of St. Paul. It 
is to prohibit rebating on fire premiums. 
On conviction for violation of the act 
the company may be punished by having 
its license revoked, and both the party 
granting and the party receiving the 
rebate are punishable by fines each of 
$50 to $500, or thirty days to six months 
in jail, or both. 





Western Fire Is Licensed 
The new Western Fire of Lincoln, 
Neb., has been licensed in its home state 
and has begun business. Manager E. A. 


Becker is busy getting the company 
planted. 


Missouri Agency Appointments 


7Etna—W. S. James, Foster: W. W. 
Bledsoe, East Prairie; H. Calkins, Pacific. 
American—Charles Carr, Jonesburg; J. S. 
Donnell, Craig; E. M, Howlett, Greentop. 
Amer. Cent.—S. W. Whitaker, Browning- 
ton; T. B. Yates, Boonesboro; J. P. Smith 
Glenwood. ‘ 
Calumet—D. J. Blanke, St. Louis. 
Citizens—Wm. M. Byrne and Harkins, 
Hodges & Moore, St. Louis. 
Concordia—Henry Kemper, St. Charles. 
Continental—O, C. Mageehon, Galt: E. L. 
Casey, Dexter; B. H. Watson, Mound City, 
Delaware, Pa.—Roy S. Thomason, St. 
Louis. 
Dubuque—Schmook & Culler, Springfield; 
Cc. W. Journey, Boonville. 
Eagle—George W, Sparks, Moberly. 
Firemens Fund Cor’n—J. N. Wayland, 





PROVIDENCE WASHINGTON 
INSURANCE CO. 


PROVIDENCE, R. I, 





First Policy Issued January 14,1799 
STATEMENT, JANUARY 1, 1907 


Cash Catan ..02.0000.0000 000000 e000 cecess $ 500,000.00 
BEB iawnnnca0es cs00v0000s cons seccesnes 2,531 483.21 
BOON GTI vse 0000 000000 c0ss een sccees 191,383.87 





Fire, Tornado, Marine and 
Transportation Insurance 


Western Department, Chicago, Ill, 
W.L. King, Manager 5S. D. Andrus, Ass't Mgr. 





ONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


171 La Salle St., Chicago, Iil. 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets’ - - - - $821,402.42 
Surplus to Policyholders - $59,122.21 


Agents Wanted in Illinois 
SHIPMAN & WAYNE 


General Agents 


GEO. L. PLATT, Special Agent 
159 Le Salle St. CHICAGO 








STRICTLY FIREPROOF 


noreeDRE VOORT 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


._—_ 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 


Every Local Agent should study 
“THE STANDARD FIRE POLICY” 


By G. A. DEITCH 








It explains and gives Court 
decisions on every clause the 
policy contains. 


Sent Postpaid for $1.05 
THE WESTERN UNDERWRITER CO. 


145 La Salle Street, CHICAGO 
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Huntsville; D. W. Sartain, California; J. L. 
Spillers & Co., Boonville; G. M. Riddle, Se- 
dalia. 
Franklin, Pa.—Elmer Webster, Joplin. 
Ger. Alliance—C. H. Hughes, Carthage; 


Neal & Harlan, Sedalia. 

Ger. Amer., N. Y.—W. T. Cowell, Down- 
ing; J. F. Schnelle, Lemonville; Wm. R. 
Gillette, Crane. 

Hartford—Ferry Bros., Nevada; W. J. 


Godt, New Haven; J. L. Spillers & Co., 
Boonville; J. C. Turk, Mt, Vernon; J. H. 
Settle, Greenville; M. L. Ostner, Diehistadt; 
J. H. Hering, Centerview; rh, Reed, 
Fillmore; Orson Clark, Lawson; I. © 
ham, Fairplay; J. L. Dunn, Clever; 
Norman, Illmo; Bulison Bros., Everton; 
Miss Mattie Reed, Centerville; W. E. 
Freytag, Graham. 

State of Ill.—E. D, Moore, Liberty; G. W. 
Jenkins, Richmond. 

Iowa State—J. E. Brady, Malta Bend; 
E. L. Daugherty, Hallsville; A. T. Gantz, 
Cameron; Weller & Son, Maitland; J. W. 
Fairbanks, Springfield; Marion Jackson, 
Sweet Springs. 

Lon, & Lanc.—E. T. Steele, Nevada. 

Nassau—F, C. Whittemore, St. Louis. 

National, Pa.—W. T. Thorp, Nevada; 
Cc. S. Jones, Lamar; C. A. Hamilton, Kirks- 
Lumber—F. C. Whittemore, St. 

B, & M.—Burch & Burch, 
Pie ree & Ewin, Butler. 

N. Nat’ 1——Nelson & Rucker, Clarks- 
burg; ee a Thompson, La Belle. 

Norwich Union—Boone C. Halley, Mary- 
ville. 

Reliance—G, D. Clayton, Hannibal. 

Royal—C, B. Comegys, Ash Grove. 


MINNESOTA NOTES 


J. Q. Haas & Co. get the Law Union 
at St. Paul. 

The Minnesota senate has passed.a re- 
taliatory bill. 

The Old Colony Fire has been admitted 
to do business in Minnesota. 

A bill exempting state mutual fire insur- 
ance companies from paying the percent- 
age tax on their premiums has been in- 
troduced in the Minnesota legislature by 
Representative Bicknell. At present only 
the township mutuals are exempt from the 
tax. 


Carterville; 





MISSOURI NOTES 


About fifty members of the Kansas City 
Fire Underwriters Association banqueted 
at the Savoy Hotel last week. William 
E. Lyons was toastmaster. Responses 
were made by Homer Mann, F. M. Fergu- 
son, W. 8S. Nevin, A. E. Pinckney and 
others. 

At Kansas City, Mo., the companies are 
having considerable trouble in enforcing 
the requirement that frame mercantile 
buildings be written for not longer than 
one year at a time. Agents persist in cov- 
ering them under three-year contracts, 
despite the stringent rule now in force. 


GENERAL WESTERN NOTES 


oO. W. Weyer, secretary of the Standard 
Fire of Keokuk, is dead. 

State Agent Strader of Denver, who cov- 
ered the mountain field for the Scottish 
Union, is dead. 

A sprinkler system has just been in- 
stalled in the Kansas City Cotton Mills, 
Kansas City, Kan. 

The Ohio German has entered Arkansas 
with Arnold, Raines & Co. of Little Rock 
as general agents. 

The Citizens Fire, a mutual, has been in- 
corporated at Muskogee, I. T. J. A. Baker 
is president and A, C. Morrison, secretary. 

The Concordia has applied for admission 
to Oklahoma. and Indian Territory, under 
the supervision of State Agent Madison 
Nelson of Kansas City. It may also enter 
Texas. 

Local agents of Cripple Creek, Victor and 
Goldfield have organized for the purpose of 
trying to prevent nonresident agents from 
writing in the Cripple Creek district. 

The National of Hartford has reorganized 
its field force in Minnesota and Iowa. In 
future A. Stinson will have charge of Min- 
nesota alone, and Iowa will be in charge of 
W. H. Snider and W. H. Harrison. 

At Bloomfield, Neb., some of the com- 
panies complain that their agents are un- 
able to secure the advisory rates on ac- 
count of the tactics of other agents. All 
companies have been requested to check 
up their business and do the needful if 
any rate infractions are found. 








Banta Goes to Canada Field 

General Agent Lenehan of the Phenix 
at Chicago has decided to appoint a resi- 
dent special agent for the Canadian prov- 
inces from Winnipeg, reaching to and in- 
cluding Alberta. Mark Banta of Denver, 
special agent for Colorado, secures the 
position, with headquarters at Winnipeg. 
Otto Greeley of Minnesota has had charge 
of this field and will continue to look after 
the important losses. Mr. Banta formerly 
traveled in Wisconsin and is a son of the 
Phenix Wisconsin state agent, George 
Banta. 





WHAT COMMISSIONS ARE PAID 








(Continued from Page 1.) 
Northern, N. Y.... 35.8 39.4 36.4 35.3 
North River........ 20.1 24.6 27.2 25.2 
SS as ee 26.1 30.1 26.8 26.8 
Norwich Union..... 20.1 20.4 20.3 19.9 
SG: weeseccusians 25.2 22.2 22.0 21.5 
eee 26.6 25.0 24.9 25.7 
DG <aréosacagan 22.4 20.8 21.7 21.6 
: sexewdsenae 26.8 23.8 23.0 23.2 
Pennsyivania ...... 19.9 20.4 20.0 26.1 
PE: ssansavasens 19.5 20.4 19.6 19.5 
Phoenix, Eng....... mS iT ws 2s 
PROMS, Ct. .ccvcce 19.6 20.2 20.0 20.3 
Prov. Wash........ 20.3 21.6 20.1 20.1 
Prussian Nat’l..... 21.1 21.0 20.9 21.3 
SO 21.6 17.6 18.4 18.2 
eae 26.1 25.9 25.6 25.6 
Rech, German 30.1 26.0 26.9 27.1 
Beare 19.9 16.8 17.1 21.1 
Royal Exch... - 18.7 188 31.9 81.0 
SS. Free 22.4 - 22.6 22.6 22.9 
Scottish U. & N... 20.9 20.7 21.4 21.8 
Geourity, Ct....ccse 22.4 23.3 24.3 25.0 
Springfield ........ 18.9 18.9 19.2 18.9 
Spring Garden - 26.3 22.5 22.6 21.5 
DE  sichvercdecetan aes 28.2 24.6 21.7 
State, Eng......... 23.8 21.1 18.2 20.5 
Stuyvesant ........ 17.9 33.4 25.8 26.7 
ere 23.0 23.0 23.0 23.0 
DO: #3bbw dee ekee 31.6 30.7 28.9 28.4 
Teutonia, La....... 21.5 20.2 20.6 21.3 
Teutonia, Pa....... 22.6 22.7 20.6 25.2 
Union, AK Sep 17.0 19.0 25.6 26.8 
te eee 26.0 14.9 25.7 27.3 
Union, , Pee * we § i | oe 
United Firemens... 25.2 24.8 23.8 23.3 
United States...... 26.3 28.6 24.3 12.8 
WE. soneceacéus 19.0 19.4 19.5 20.2 
Wis GD on cctcwve 21.1 21.7 22.1 18.4 
Westchester 23.7 20.3 21.0 20.8 
Western, Pa....... 26.7 26.5 24.0 23.2 
Western, Can.. 20.1 20.2 20.3 20.1 
W’msburg City 24.8 23.7 25.1 24.8 





SAYS JURIES ARE PREJUDICED 


Chio Fire Marshal Declares His Office 
Should be Supported from the 
General Revenue Fund 





Fire Marshal Creamer of Ohio, in com- 
menting on “Prejudiced Juries,” says: 

The number of persons found not guilty 
in trials for incendiarism has_ regularly 
diminished during the years since the office 
of fire marshal was established. In 1901, 
the first calendar year of the office, juries 
found eight out of seventeen persons not 
guilty. In 1906 there were but two ac- 
quittals in eighteen cases tried to juries. 

Owing, doubtless, to the fact that the 
fire marshal and his twenty-five assistants 
are supported by a tax upon insurance 
companies which are capitalistic organiza- 
tions, there has been a prejudice against 
the fire marshal’s department in the minds 
of the men from among whom jurors are 
drawn. It is hardly surprising that the 
average citizen should surmise that the fire 
marshal, being supported by the insurer, 
would work for his interest as against 
that of the insured. Of this suspicion 
that the attorneys of the criminal are 
quick to take advantage, charging that the 
assistant fire marshals who have gathered 
the evidence are paid detectives of the 
insurance companies, whose business is to 
aid a plutocratic foreign corporation in 
effort to avoid paying the just claim of a 
neighbor. 

The fire marshal department will con- 
tinue to be embarrassed to some extent by 
prejudice until its expenses are paid from 
the general revenue fund, as are other 
state departments. 

The increase in the number of pyro- 
maniacs in proportion to population wili be 
greater each year, because the increase 
of the insane population is proportionately 
greater than that of the sane. 

In the group of those who are incen- 
diaries on account of malice or revenge is 
placed those who burn because of envy 
or jealousy. The number of these cases 
has been diminishing as the public have 
become impressed by the fact that sus- 
picious fires are investigated by trained 
assistant fire marshals who pursue in- 
cendiaries relentlessly. The deterrent ef- 
fect from the existence of these state 
fire policemen is not so marked in this 
class as it is in the class who burn to 
defraud, because the burner for gain dis- 
passionately weighs possibilities. 





To Write Surplus Lines 

A new underwriters’ agency, styled the 
Southeastern Associates, composed of 
the Southern of New Orleans and Guar- 
dian Fire, has commenced writing sur- 
plus line business. Dickson & Tweed- 
dale of New York are managers, and 
Frank W. Smith, formerly of St. Louis, 
is underwriter. 





Beginning April 1 the Calumet will su- 
pervise its business in New Orleans and 
Louisiana direct from the home office, and 
agents are requested to send daily re- 
ports, endorsements, accounts and all cor- 
respondence to the home office of the com- 
pany in Chicago. The company has been 
represented by Adolphe Rocquet & Co. of 
New Orleans. 


1 Automobile Insurance 


COLUMBIA 
INSURANCE COMPANY 
of Jersey City, N. J. 

| Cash Capital, $400,000.00 
Surplus to Policyholders, $436,864.52 
INSURES AUTOMOBILES under the most liberal 
form of policy, ok Se! loss or damage arising 


from FIRE, EXPLOSION, SELF-IGNI1IION, LIGHTNING and Also against loss by 
COLLISION done and sustained, including legal expenses ineurred thereby. 


ORR & WALL, General Agents, Chicago, IIl. 
AGENTS WANTED IN DESIRABLE LOCALITIES 
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MICHIGAN OHIO KENTUCKY WISCONSIN 


BIERCE & SAGE 
companies REPREsENTED GENERAL AGENTS 
CONCORDIA FIRE INS. CO. Detroit, Mich. 


MINNESOTA 











NORTH RIVER FIRE INS. CO SPECIAL AGENTS 
GERMAN FIRE INSURANCE CO MICHIGAN, ae ee & Se Se 
Pittsburgh, Pa. Detroit, Michigan. business and desire representation 
COLOmLAL aon CE CO F. ‘incHiGan, in every Town, Village and sin 
ew the above States. We have the 
JEFFERSON FIRE INS. CO. <5: eaige largest Non-Union Agency in the 


Philadelphia, Pa 
NASSAU INSURANCE co. 
DIXIE = INSURANCE co. 


1 AND KENTUCKY, 


0 United States and any agent repre- 
arfield Bids.» Cleveland, Ohio. 
SEDGWICK 


senting one or more of our com- 








eensboro, N. C. aunt ern Michigan and Wisconsin, Panies is entitled to the full capac- 
NATIONAL LUMBER INS. CO. See 556, Milwaukee, Wisconsin. ity of our Office. 
Buffalo, N AMMIS, WRITE US. 
BEN FRANKLIN INSURANCE co. ‘Minneapolis and St. "Paul. 
Allegheny, Pa. Minneapolis, Minn. 











Che 
Shauner Hire 


Iusuranure Co. 
Copeka, Kansas 


Cash Capital, - - - - $ 200,000.00 
Assets, January first, 1907, - - 1,092,463.41 


Losses Paid to January first, 1907, 2,017,225.18 
FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 

















oi 


52 ESTABLISHED 
Gl. RE:s— 
INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GERMANY. 


UNITED STATES BRANCH 
y ,NEW YORK. 


A Kersey wos 





HARVEY W. MURRAY 
GENERAL AGENT 


153 LA SALLE ST. 
CHICAGO, ILL. 


We Solicit Surplus Insurance at Tariff Rates 


F, C, FRENCH, Pres’t 
H. B. HOUGHTON, Sec’y 
Western Fire & Marine 
Insurance Company 


of McALESTER 
and OKLAHOMA, OKLA, 


Capital, $1,000,000 














F, C. FRENCH, Pres’t 
W. B. ARMOUR, Ass’t Sec’y 
The New State Fire 
Insurance Company 


of McALESTER 
and OKLAHOMA, OKLA. 


Capital $500,000 





General Office, - OKLAHOMA, OKLA. 








March 28, 1907. 
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OLD QUESTION COMES UP AGAIN 


(Continued from Page 1.) 


ence is excellent and the companies 
are prosperous. 

The conference is likely to follow its 
former custom and hold it summer 
meeting somewhere within easy reach 
of Detroit. 


Mr. Wofford on Agency Forces 
C. P. Wofford of the National Life & 
Accident, in his paper on “Methods of 
Procuring Agents and Authority Dele- 
gated to Them,” said in part: 


The agent is the original force that 
furnishes the fuel that keeps the plant 
moving. With him rests almost entirely 
the volume and class of business that is 
offered it, consequently it is imperative 
that in the selection of this important 
factor of the business much care should 
be taken, not only as to his ability as a 
producer, but as to other qualities that 
go to make up an honest, intelligent, con- 
servative man. 


What Causes Lapse and Loss Ratio? 


With these three attributes, in conjunc- 
tion with energy, the almost ideal agent 
will be obtained. There are many such 
in the agency forces of the various com- 
panies operating an industrial business, 
but on the other hand, there are a num- 
ber quite to the contrary and it is these 
that cause the excessive lapse and loss 
ratio. In many instances the home Office 
is largely responsible for these conditions. 
I dare say in every instance where there 
is an unsatisfactory agency or district, 
that the agent has been selected without 
the proper care, that he has been secured 
either by circularizing, or was appointed 
without his personal record being thor- 
oughly looked into, or that the home of- 
fice or its representative in the field be- 
ing cognizant of the fact that he had 
been, to put it mildly, irregular with 
his former company and that the ap- 
pointment was made with but one end 
in view, and that was—volume, but hoping 
though he had proven extremely unsatis- 
factory with former connections from a 
moral standpoint, that he would make 
good with them. 


Disaster of High-Pressure Agents 


The usual results invariably prove that 
he again comes to grief and proves very 
disastrous not only to the company that 
employs him, but also to the district; seri- 
ous injustice to the agent of other com- 
panies resulting therefrom by the irreg- 
ular method he usually adopts in attempt- 
ing to secure the volume of business 
that was expected of him by his company. 
This condition, you appreciate, can be ma- 
terially diminished by a little extra con- 
scientious care and intelligence used from 
the home office. 

Agents Make the Company 

To a great extent, a company’s agent 
is the criterion by which the public 
judges it. If the company’s agency force 
is composed of high-class men then the 
offerings are accordingly, which also 
means a low claim and lapse ratio and 
good collections and, after all, this trinity 
constitutes the real kernel of the business. 
In my opinion, broadcast  circularizing 
catches and attracts, as a rule, the class 
of agents that constitutes the ne’er-do- 
wells and the shady ones in the business. 

Some of the companies, through their 
general agents and agents by the author- 
ity delegated to them, are doing in many 
instances wholesale rebating in this man- 
ner: Their representative will go into a 
concern employing a few or many men and 
delegate one or more of the number to 
solicit business for them, furnishing blanks, 
applications and other literature to these 
subsolicitors or agents (who have not been 
duly licensed by the state authorities), al- 
lowing them all or a portion of each policy 
fee, and in some instances a commission on 
the business thereafter. You will note by 
this that the company that countenances 
such methods not only assists the subagent 
to be a violater of the law, but subjects 
him to a fine, and also itself, as well as 
jeopardizing its license to operate in the 
state, besides bringing itself and other 
companies doing similar business into dis- 
repute. Should this practice continue and 
some of our strenuous commissioners “set 
up and take notice” of these violations 
there would be a “shaking up of dry bones” 
in some quarters. 

Phoney Agents Are Demoralizing 

Generally these “‘phoney” agents collect 
little or no policy fee, consequently numer- 
ous applicants think so little of their policy 
that they allow same to lapse, hence the 
company gets nothing for the thirty days 
or more liability; besides the practice, 
termed by many as “sharp” or “irregular,” 
is not only demoralizing to the business as 
a whole, but it is an absolute violation of 
the law of the various states. 

I have in mind a company that requires, 
in a number of districts in which it oper- 
ates, a portion of the policy fee, an amount 
sufficient to cover the first premium. The 
lapse on business treated in this manner is 
50 percent less than in the districts where 
the company receives no part of the policy 
ee. 


Company Should Get Part of Fee 
In my opinion, the company should re- 
ceive a portion of every policy fee, to in- 
sure a bona-fide application, and I dare 








say that it would be instrumental in de- 
creasing the lapse ratio to no little extent— 
hence the agent would be benefited thereby 
as well as the company. 

There is no branch of the insurance 
business that is of such vital importance 
to the masses as the industrial life, health 
and accident, for it reaches the greatest 
number, consequently the standard should 
be the highest, and that end can only be 
attained through correct and regular prac- 
tice of both agent and company. 


Whitestone on Agents’ Organizations 

Simon Whitestone, president of the 
Pittsburg Sick and Accident Union, read 
a paper on “Can Local Conditions Be Im- 
proved by Organization?” He asserted 
that local boards should be formed in dis- 
tricts, composed of general agents or 
managers either in a single city or in a 
group of counties. These boards should 
be governed by rules fashioned after the 
Detroit conference and its ethics should be 
maintained. A salaried secretary should 
be selected to take charge of the detail 
work. He should have a list of all the 
agents employed and discharged in the 
district. It would not be necessary to 
have on file the reason for an agent’s dis- 
charge, as the information could be se- 
cured by addressing the company who had 
previously employed him. Companies 
should insist upon these local organiza- 
tions and exert an influence for good over 
them. 

Should Have Line on Claimants 

The secretary should also keep a list 
of claimants who have tried to defraud 
companies or have endeavored to impose 
upon them in some way. There are a 
number of men who, when they have a 
claim, demand special consideration for 
influence they are supposed to exert and 
threaten to carry their following to 
another company in case their demands 
are not met. 

Record as to Physicians 

Another thing that local organizations 
could do would be to keep a record of 
physicians and their reputation in dealing 
with claimants. It is very frequently the 
case that physicians will assist claimants 
in making larger demands on companies 
than they are entitled to. The speaker 
said that if the physicians knew that an 
account was being kept of their record it 
would have the effect of encouraging the 
honest doctor to deal justly both with 
the company and the patients. 

Mr. Whitestone believes that the indus- 
trial disability companies could in a meas- 
ure pattern after the plans of the indus- 
trial life companies in keeping track of 
undesirable agents, claimants, ‘and so on. 

Would Elevate the Agency Forces 

He suggests that the doors of the De- 
troit conference be thrown open to any 
credited representative from these organ- 
izations. They should be allowed to give 
the benefit of their experience. The gen- 
eral agents would feel that they are a 
part of the industrial disability system. 
The efforts of the managers would be to 
elevate the standard of their work and 
their agency forces. Local organizations 
would promote harmony and would be of 
educational value not only among the 
agents, but would serve to instruct the 
public as to the benefits of insurance and 


would increase its confidence in the com- 
panies. 





BELIEVES IN SCHEDULE RATING 





Attitude of National 
Local 


Association of 
Agents Is Given in 
Official Organ 





The American Agency Bulletin in its 


current issue says as to systems of 
schedule rating: 


The National Association of Local Agents 
is committed to the principle of schedule 
rating as the best system of equalizing 
rates upon different classes of property. 
Among the companies themselves, how- 
ever, there appears to be a very wide dif- 
ference of opinion as to the merits of the 
so-called ‘“‘Dean” and “Universal’’ sched- 
ules. Both systems are now being exten- 
sively applied, the universal schedule more 
generally in the east and the Dean sched- 
ule in the middle western territory. 

At the last convention of the National 
association Mr. Dean was invited to at- 
tend and speak upon his schedule, but was 
unable to do so. In his place W. L. King 
of Chicago presented a fine address dealing 





with this system of rating. This address, 
together with an informal talk favoring the 
Dean schedule, was printed in the conven- 
tion number of the Bulletin. In the Janu- 
ary number we reprinted a criticism of the 
Dean schedule prepared for circulation by 
an eastern company in Dec., 1906. In this 
issue we are presenting a further criticism 
of the Dean schedule. 

In inviting a discussion of the Dean 
schedule at Indianapolis the National asso- 
ciation did not commit itself to the indorse- 
ment of this system. In reprinting critic- 
isms of that schedule the National asso- 
ciation does not commit itself to an in- 
dorsement of the criticisms. Like the 
companies, the agents, of the country and 
members of the association entertain dif- 
ferent opinions regarding the merits of dif- 
ferent schedules. But there is no differ- 
ence of opinion as to the fact that it is im- 
portant for local agents to be informed on 
schedule rating, for the companies rely 
upon agents to present its merits to the 
insuring public. 

In taking this impartial attitude the as- 
sociation may be criticised and misunder- 
stood by partisans of the Dean and Uni- 
versal systems. Nevertheless, until the 
companies can agree among themselves as 
to which shali be the universal system, the 
organization cannot be expected to take 
any attitude in regard to the situation, ex- 
cept that of inviting information in respect 
to the whole question which it may present 
to its members. 





The Rhode Island Fire of Providence ex- 
pects soon to enter Missouri, Wisconsin, 
Michigan and Minnesota. 


Ledru Guthrie of Oklahoma City was ap- 
pointed receiver of the German Mutual In- 
surance Company of Oklahoma City, 








Want Column 


One dollar per iusertion. Limit, five lines, 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies sheu!d be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 





Ad- 








WANTED—Position by special agent 
with broad experience in Ohio field; can 
give best of references. Address H 22, 
Western Underwriter. 





WANTED—Position as accountant in a 
local fire or general insurance agency; 15 
years’ experience in all-around office work, 
and one who is a hustler. A 15, Western 
Underwriter. 





WANTED—District managers for the 
Great Eastern Casualty & Indemnity Com- 
pany of New York for the following cities: 
Urbana, Ironton, Chillicothe, Zanesville, 
Circleville, Washington C. H., Xenia, Piqua, 
Coshocton and Middletown. Address O. C. 
Obetz, Gen. Agt., 605 Wyandotte Bldg., Co- 
lumbus, Ohio. 





WANT ED—Office room or will join with 
a traveling general or agent in fire 
insurance lines in renting a suitably di- 
vided office, with telephone, in the Chi- 
cage insurance district. A 14. 








“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 


$200,000 Doposited with Insurance Commissioner 





Leading gents and Brokers. 


ARRY M. COUDREY & OO. 
General Insurance Agents and Brokers 

943-948 Century Bldg, St. Louis 

lieite paid noo-rest 

won, Duthe: 


, Col- 








CHURCHILL WHITTEMORE CO 


a Successers te Wall & Whittemere 
208 Nerth Fourth Street - - 8ST. LOoULe 


Commission allowed non-resident agents 
on insurance on St. Leuls pre 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S, Dak. 

Cash capital, $389,616. Cash sur- 
plus, $26,121. Eastern Department, 
19 Liberty St., New York. 

W. L. PETTIBONE & CO., Managers. 


Surplus Lines 


SURPLUS LINES 

TRADERS FIRE INS. CO. 

TORONTO, CANADA 
EQUITABLE FIRE OFFICE 

MONTREAL, CANADA 

A. L. McCRAE 

United States Representative 

159 LA SALLE ST., CHICAGO 























Actuarial. 








M M. DAWSON, F. I. A. 

. OONSULTING ACTUARY 
Member of the Actuarial Society of A: 

Fellow of the Institute of Actuaries, —~ —L 


the Deutseher Verein fuer Versicherungs- 
schaft, ete. 


No.1 1 Broadway, New York Clty 


AMES W. GLOVER, Ph. D. 
(in matbematies) 





Consulting Actuary 





1312 Geddes Avenue - Ann Arbor, Mich. 
J H. NITCHIE, 
- ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TELEPHONES: Central 789. Autematic 8002 








Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselers at Law 
IM6 to 1421 Williamson Bidg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 








Prominent Chicago Agents 


Members ef the Chicage Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, Nerth British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 


138 La Salle Street, CHICAGO 


& J. ULLMANN Cc. A. NEWTON 


J. ULLMANN & CO. 
159 La Salle St., Chicago 























Agents for 
NEWARK FIRB «+ - Newark, N. J. 
CAPITAL FIRE - - »N. A, 
STATE FIRB (Ltd.) - Liverpool, Eng. 





Hartwell Cabel. 


CAsete & KOHL 
Atterneys at Law 


810 First Nat'l Bank Bidg., Cincinnati, O, 


Special attention given to insurance cases. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALYAGE 


207-209 East Madison Street 
Telephone Main 275 


CHICAGO 
trea arta, Peg 
MERICAN POLICYHOLDERS’ 
ASSOCIATION 


Represents Policyholders’ Interests in Fire, 
Life and Other Insurance, Write for Imforma- 
tion, 


Association Bidg., Chicago, Ill. 


in Answering Advertisements Please Men- 
tion THE WESTERN UNDERWRITER. 


J. Lowis Kohl 
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ILLINOIS LIF 


INSUR ANCE 
COMPANY 


CHICAGO 


JAMES W. STEVENS, President 


Gflers exceptional inducements to reliable and energetic men who are eupustenent in, or who 
would like to enter the business of life insurance. 


Appress Taz HOME OFFICE: 


FORT DEARBORN BUILDING 





134 MONROE STREET 





Provident Life ano Crust Company 


OF PHILADELPHIA 


Insurance in Force, $187,.670,839.00 
The NEW POLICIES of the Provident are un- 


omppenes fee for conciseness and simplicity of form 
for adaptability and liberality in all essentials. 


Assets, $61.639,557.56 

ing feet? lon apd gro col further sedtened’ by fares 
er ui e 

annual dividends. 2 


CORRESPONDENCE WITH A AGENTS wh ey a 


Zooenn & Exim Gonemni a Agente. Western Ohio - 
. S. Sarrowp, Agent, Eastern Ohio - 


. Croox, Gen a i - 2 oe 


‘auzs W. oe General Agent “at Se 


ASSETT & Reese, General Agents, - + <+ -« 


812 Union Trust Buil 
- - 706-710 snocteta Bulan 
- 20 Spitzer Buil 
“396 Marquette Buil 
44 Home Bank Building, 


ing, Cincinnati, Ohio 

, Cleveland, Ohio 
ing, Toledo, a 
Toit, ait Mich. 





The Company OF the People, BY the People, FOR the: People 


THE METROPOLITAN 


LIFE INSURANCE CO. 


Incorporated by the State of New York—Steck Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK C'TY? 


Assets, $176,429,015.04 


Proof of Public Confidence 
This company has more premium-paying busi- 
ness in force in the United States than any other 
Company, and for each of the last 13 years has 
had more New Insurance accepted and issued than 
any other Company in America. 


The Daily Average Business During 1906 
412 per day in Number of Claims pee, 6,163 per 

day in Number of Policies Placed and Paid for 
$1,400.40 = = oh per —_ in — Insurance Pi: 


Paid for in payments to 
Polley heldoreas and 4 addition sy hy 
$81,465.58 per day in shy of Assets. 





The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


HENRY W. BENNETT 
President 


WILBUR S. WYNN 
Vice-Pres,, Sec’y and Actuary 


CHARLES E. COFFIN 
2d Vice-Pres, and Counsel 


UNPARALLELED RECORD 
TO INSURANCE AGENTS Bramine the Life Annuity Competitive Contract ef this Company. An original methed 





of securing a closer fraternity of interest between the Agent and the Company. It gives 


the Agent an opportunity. to grow with and share In the prosperity of this C = as it grows and prospers. It 


enables the average agent to win a competency and become independent. 


WRITE FOR PARTICULARS. 


The Company has desirableterritory for capable men. Contracts direct with the home office. 
































Clear Reasonable 
Policies Contracts 
HESE ; boeid 4 f 

Trwith deserving import. | ALWAYS 
ance in all UNI ON MUT A PLACE 
forms. The Policia are well FOR 
known for simplicity and | FAITHFUL 
plainness; the Contracts, for WORKERS 
sincerity and fairness in the 


treatment of agency requirements. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED B. RICHARDS, President 
Write Either 
Thornton Chase, Supt., 84 Adams St. am 
Edson D. Scofield, Supt., 180 Broad’y, N. Y. City 


Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incerperated 1851 














Definite paid-up and cash-surrender 
values written in every policy 


WAN'T ED 
MANAGERS 


For a Central Western State and 
Two Central Southern States 


by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of The Western Underwriter 








145 La Salle Street Chicago 
J +» _ Lile & Annuity 
eCcurdly Company 

OF AMERICA. 


Priacipal Office, The Majestic Bidg., Chicago, Ill 


Is a Standard — Reserve Stock Life 
Insurance Compan Its reserve and its 
capital are invested in first-class securities. 
It is a vigorous, active, progressive and 
competitive company. Its policies possess 
est modern features. Agents of good 





Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trust Bidg., Chicago. 


Chicago Agency, L. Brackett Bishop, Manager, 
16 Merchants Loan and Trust Bldg. 
Columbus Agency, 1003 Outleek Bidg. 


WANTED —A Few Good 


Producers. Not 
Doing Business in New York State. 
Liberal Commission and Renewal 
Contract. 
If You Want State, District or 
Special Agency, Address 
GEO. M. MOULTON, Pres. 
W. B. MUSSELMAN, 
Supt. Agency Dept. 
WESTERN LIFE INDEMNITY CO. 
Masonic Temple, CHICAGO 





character and good ability are wanted. For 
the West, address W. Johnson. — 
. For the Hast, F. w. Cavanag 

of Eastern neies, No. 2228 Land Tits 
‘or the South 


Poe hlindefphia, a. ¥ 


Ky., 305-6 eller 
mae. Tilinois, John H. » Peanaaee, 307 


Chicago Savings Bank Bldg. ” Chicago. 








WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and sell 
LIFE Insurance without “Agency Co.’ 
Stoek or ‘‘Special Contracts,” will be intere 
ested in the Agency contracts offered by 

THE INDIANAPOLIS 


LIFE INSURANCE COMPANY 
Address 


FRANK P. MANLY, Vice-Prest. and Megr., 
Traction Building 


LOW PREMIUMS ANNUAL DIVIDENDS 








The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia 


Splendid opportunity for of capaci t connection with a well-known Company 
coganioed under the lawe of O enn ae ‘a 
Do not — investigation but begin at once to profit by selling the matchless contracts of this 


progressive company. Address 
The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 
ti. C. MOORE, Sup’t of Agents, 1256 First National Bank Bidg., CHICAGO, ILL. 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets ° $1,602,743.18 
Surplus Security to Policy Holders 307,924.34 
Insurance in Force ° ° e 19,325,570.00 


Deposits with the State of Indiana, as uired law, no ulative securities in an amount ex- 
ceeding entire reserve liability to pelleyhelders.” ~ — 


Ce Energetic Agents desiring liberal contracts for exclusive territory should write today direct to the 
mpany. 





1860 47th Year 
Home Life Insurance Company of New York 


GEORGE BE. IDE, President 


1907 





Assets, $19,009,550.82 LIABILITIES, $17,925, ae 84 
Endowment Fi 


Including Dividend- 

Dividend-Endowment Fund (Welerred Dividends) — - ; - $1,621,413.00 
Net Surplus, - - 1,083,648.98 
Insurance in Force, - - 86, _ 559.00 





“Mr. Hughes failed to bring out a rere we transaction.” 


New York Sun, 12-12-05 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY’S ¥ISTORY. 








Facts About Term Insurance 


Business men demand the greatest amount of 
protection for the least possible premium—that is 
term insurance. 

By presenting our term insurance you can sell 
larger policies and make mere money easily. In 
Illineis we have another opening with a great future, 
for a genuine life insurance man. 


ADDRESS 


Asst. Supt. Agencies, 1301-6 Monadnock Bik., Ch’cago 
PROVIDENT SAVINGS LIFE 








Opportunity is at Your Door 


if you are a “business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

















ADDRESS 
THE : FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non icipating policies and secures them a deposit of their 
full value in approved TT. _ the Krate of Iowa. This is the law. A certificate from the 
State ye po with 

Rate of interest emnal 181 1906. 6.13%. Most absolute safety. Biggest cash settlements. 
representatives wanted. 


Reliable 














J. W. A. STAUDT, State Agent, 








209-212 City National Bank Bldg., Canton, O. 

























5 ere 


































